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a é Though the strain of the foreign situation has temporarily 
mn: = eased, it is difficult to find any decisive signs of improvement 
on f : ; in the domestic business picture . . . . Our index, which has 
ray { 3 . been falling slowly since March, has run into new low ground 
ry : ‘ during August, and monthly figures indicate that the level of 
= : last December, which everyone hoped was the bottom, has been 
by i 5 slightly outdone by the mid-summer months . . . . Steel activity 
= : is probably at its ebb, but as yet gives no hint of prospective fall 
tal 7 demand. Building has slumped badly in August, and the 
re trends of electric power production, merchandise carloadings, 
ve 4 check payments, and commercial loans since July show the 
“< severe effects of summer stagnation in a depression year . 
e : The relative stability of average commodity prices since early 
21] 7 June is the most encouraging fundamental factor in the situa- 
st- tion, and New England, with her textiles and shoes, is the bright 
ig : spot geographically .. . . Credit indicators as yet give no 
definite promise of an aggressive expansion policy, and a new 
outbreak of bank closings shows that domestic banking troubles 
are not over . . . . Foreign financial difficulties are apparently 
submerged for the summer, but the frank recognition by bank- 
ing conferences abroad that they are only postponed pending 
00 solution of fundamental problems of reparations, war debts, 
and political cooperation is an accomplishment of prime im- 
th — portance. 
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VEHICLE 
OF CONTROL ... 


DAILY MAILBOND 


The ottice liaison so imperative to business control rides on 


the vehicle of printed forms. 


Thus Daily Mail Bond assumes real importance as the paper 
for liaison work—for it was made specifically for memoranda 
sales and inventory sheets, invoices and credits and the whol 


gamut of printed forms 


It does this work economically and well—stands hard usage 
fits every requirement. It presents a perfect surface to pen 
pencil, type and ruling—and has the body for punching, pe 


forating, die stamping and folding 


When you build control through liaisor 
choose Daily Mail Bond as the vehick 


There's a local distributor who will gladly 
furnish samples. Made in whit ind 


color envelopes to m tch 


THE CHAMPION COATED PAPER CO. 


Hamilton, Ohio 


CHAMPION 


DAILY MAIL BOND 


DAILY ROUTINE OF BUSINESS 
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Perhaps you, too, are unwillingly gambling your profits and good will on 


paper 
anda 
whol oan inaccurate production process .. . A process that makes you feel like 


weeping when you read the cost figures at the end of the month! 


Se was a certain manufacturer of lemon-pie filling. The product consisted 
of three units: a powder, a pearl of extract flavoring, and a white tablet. 
They were dropping the pearl and tablet into the package by hand, after 
which the machine automatically filled the powder. The result was that 
LiSOt quite often either the pearl or tablet were missing. The process was both 
inaccurate and slow. 
Special Production Machines designed and built a machine that eliminated 
the slow hand operation. It saved the work of seven girls. It made the 
operation accurate. It assured them of putting the product out right. They 
are now using three of these machines with complete satisfaction. 
Special Production Machines has saved thousands of dollars for manufac- 
turers by taking the “gamble” out of certain production processes that 
depended too much on “chance” 


for success. Perhaps we can help 


PRODUCTION MACHINES 


A Division of PNEUMATIC SCALE CORPORATION . LIMITED 


For over forty years, Pneumatic Scale Corporation, Limited, has manufactured automatic labor saving machinery 
for many of the world’s largest producers of merchandise 


SPECIAL PRODUCTION MACHINES, NORFOLK DOWNS, MASSACHUSETTS 
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You asked it of your landlord ... You asked it 


of your grocer... You asked it of your tailor 


and got it! 


NOW, you ask 
YOUR MAGAZINES... 


You'll find 


With Any 
Other Magazine 


HOW MUCH? 


Liberty averaged 2,401,416 weekly 
circulation for 1930, 2,411,000 tor 
the first half of 1931. 


WHO?P 


Liberty is deliberately edited ft 


both men ana women. It is read 
} Of 


y 2,750,000 men and 
women. Result records have been 
broken for men’s and women’s prod 


ucts alike. 


80% of all Liberty families above 


$2,000 income class 
65.8% U. S. average 
own homes 
7% U.S average’ 
84% have telephones | 
9% U.S. average 
58% have radios 
4 U. S. average 


™ have vacuum cleaners 
37% S. average 


4% have electric washers 
29% U.S. average 
5% have mechanical 
retrigerators 


8% U. S. average 
*In cities covered by Starch Sur 
WHERE? 
| 
Liberty concentrates three-quarters 
{ its circulation in cities over 
000 population. Liberty places 
more circulation here (where three 
quarters of all retail business is 


done) than any other magazine. 


HOW READ? 


Liberty is wanted enough by its 
readers, that 99% of them buy vol 
untarily week after week. No ex 
pensive subscription crews are nec- 


essary to sign up readers 6 months 
or a year or two in advance. 99° 
single copy circulation is 99% guar- 
anteed-to-be-read circulation 


Then, instead of burying 90% of its 
advertisements after the start of | 
the /ast story, Liberty alternates 
advertisements and story leads 
throughout the book. Surveys show 
this nearly doubles readers -per 
idvertisement. 


COMPARE 


1H 


MOILSAUVA 


AO 


‘| 


NOILV 


ALITVQAO 


JOU are supposed to be living for 
30 per cent less money than you did 

five years ago. And you're supposed to 
be getting 30 per cent less for your 


product. 


Now comes Liberty to give you mag- 


azine coverave at 35 per cent less cost. 


What Has Happened? 

Many publishers have answered the 
question of rising magazine costs in the 
face of a declining commodity market 
by increasing the physical attractiveness 


of their properties. 


Liberty, on the other hand, since its 
acquisition by Macfadden Publications, 
Incorporated, has embarked on a pro- 
gressive plan of improvement—with ad- 


vertising costs 35 per cent below 1926. 


Editorial quality is being stepped up 


to the tune of $100,000 a year. 


Two steps of paper stock improve- 
ment have already occurred. The third, 
involving the biggest quality paper con- 
tract ever placed by a single magazine— 
and an expenditure of $160,000 more a 
vear—comes into effect with the issue of 


January 2nd, 1932. 


And Liberty’s advertising cost will 
still remain 35 per cent below Pre- 


I Jepression levels. 


that Liberty has already given it! 


What Your Dollar Buys Today 
Average of 3 Weeklies 


Average of 2 Monthlies 


377 families 
391 families 
Average of 6 Women’s 


Magazines 286 families 


Project this on the basis of your Post- 
Depression appropriation and you find 
that Liberty will spread your coverage: 
50 per cent more than other Weeklies 


45 per cent more than Monthlies 
98 per cent more than Women’s Magazines 


Theyre Asking It of Liberty! 

92 advertisers and 38 agencies have 
asked Liberty to help find profit in pres- 
ent conditions. 

Within 60 days of the announcement 
of new management, they had placed 
$1,521,677 in new orders. 

And as 1931 Fall and 1932 Spring 
lists come up in increasing numbers, con 
tracts pour in to Liberty at a constantly 
accelerating rate. 

Present conditions demand more than 
passive interest in this new advertising 
opportunity ... more than a “request for 
rate card.” 

Today, you are warranted in writing: 
“Put me under the obligation of having 
requested a representative to call.”’ 

The address is 420 Lexington Avenue, 
Room 2714, New York City. 


Li b erty .. aweekly for the whole family 


PRICED FOR POST-DEPRESSION 
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What’s In This Issue 
—And Why 


Winter Relief 


Despite pressure and politics, Washington in- 
sists that unemployment relief this winter is a 
‘local problem” best solved by local efforts 
interlocked by federal organization; there will 
be no extra session. ve 


WHILE Washington organizes, many commu- 
nities are going ahead quietly with their own 
plans for relief as usual. (me » 


Europe 


FINANCIAL compromises and political dodges 
tail to conceal the realities of the European 
economic problem; the Wiggin Committee has 
put up a signpost that points straight to the war 
payMents. —(mwes 4, 37 


Russia 
THE Soviets believe there is gold in their hills, 


send prospecting parties in search of the metal 
so useful for Russian credit. 


Food 


New portable equipment, developed by Gen- 
eral Foods, opens up new fields for quick 


freezing; foods processed at the source retain 
full flavor and freshness. Gwe » 


Retail Census 

For years, sales and advertising managers have 
based their estimates of potential sales on popu 
lation figures; the first national census of retail 
business shows up the estimates, reveals where 
the consumer's dollar goes. 


Caveat Emptor 


CONSUMERS and retailers are wary of bargains, 


demand quality with low prices. 


Farm Board 


THERE isn't too much wheat or cotton, there's 
only too little money: the Board’s attempt to 
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lower production by low prices will just raise 
the devil in the next Congress. (me 1) 


Automobiles 


Drastic mechanical changes are doubtful, 

makers will depend on new styles at the old 

or lower—prices to stimulate new model sales 

Oil 

WiTH Texas joining Oklahoma in the ranks and 

the wild East Texas gushers tamed by martial 

law, the oil industry sees new hope in its war to 

end oil wars. (pave 12) 


MEANWHILE, on the distribution end of the 
pipe lines, Standard of Indiana and Shell fight 
a price duel. 1) 


SOCONY—VACUUM’S new president invented the 
lubrication table for oil specifications. 


Wages 


COLORADO FUEL & IRON’S wage cut is ex 
plained by geography, general depression, and 
the Rocketeller hands-off policy. «mw 


IN oil, however, no Standard company has yet 
cut wages, and Shell publicly oromises to hold 
them up for a year. 


Patented Plants 


THE first patent, granted to an ever-blooming 
climbing rose, opens up new possibilities to a 
large if little known industry; thus protected, 
private growers may find new profits in the 
production of new flowers, fruits, and vege 
tables ye 26) 


Cigarettes 

MANUFACTURERS expected the penny-a-pack 
wholésale price increase to clean up retail price 
cutting, didn't look for the 10% reduction in 
consumption which resulted 


Restaurants 

Prices are fast retreating to pre-war : level: 
spurred by public recognition ot low tood cost 
and the necessity of making up tor lost volu 


by uncreased sales at lower prices 
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CHAIN BELT COMPANY 


AO YEARS OF INVENTION IN TAKING THE JOB TO 


THE MACHINE OR 


IN TAKING THE MACHINE TO THE JOB 


IN PRIZES FOR 
MISSING LINKS 


In every plant, no matter how well mechanized 
there are points where material piles up, unneces- 
sary labor used, machine operations interrupted, 
where better transportation is needed. 


Now is the time to hunt out these missing links. 


The Chain Belt Company is offering $500.00 in 
prizes to those that hunt them out. 


For the best descriptive article and rough sketch 
showing how Chain and Belt Conveying or other 
Chain Belt Company products, including con- 
struction machinery, can be applied to lower costs 
this company offers the following prizes. 


Ist Prize 2nd Prize 3rd Prize 15 Prizes 
$200.00 $100.00 $50.00 $10.00 


No obligation is involved. Articles will be judged 
on merit—no proposed installation is too small or 
too large, only that it be in an existing plant. 

During 1931, the Chain Belt Company found 
that its costs could be reduced through the appli- 
cation of modern machinery, by more than the 
reduction in cost of materials. This contest is 
instituted to bring out similar situations in other 


CHAIN 


Their decision will be final. Ir 


This book fully 
describes the 
products of the 
Chain Belt Com- 
pany and shows the 
many places they 
may be applied. If 
there is not a copy in 
your Office, the nearest 
Chain Belt Company 
branch office will make 
a copy available. 


Contest Rules 


(1) The Chain Belt Company will pay $500.00 in cash prizes to 
persons who send in the best articles and sketches for the use of 
chain and belt conveying or other Chain Belt produets in existing 
plants. 

(2) Articles must be on possible new installations or replace- 
ments of existing installations and must contain definite data on 
possible cost reductions, and be accompanied by rough sketch. 
Ist Prize—$200.00; 2nd Prize- 


(3) The prizes are as follows: 
$10.00;—total 18 prizes, 


$100.00; 3rd Prize—$50.00; 15 Prizes 
totalling $500.00. 

(4) The offer is open to everyone except employes or distributors 
of the Chain Belt Company or their families. There is no obligation. 

(5) All entries must be reccived at the offices of the Chain Belt 
Company, 1600 West Bruce Street, Milwaukee, Wisconsin before 
5 P. M. on September 21. 

(6) Contestants may submit as many sets of articles and 
sketches as they wish, provided they cover different proposed 
nstallations. 

(7) All entries should show name, address, position and firm 
Names of contestants or companies will not be published without 
authorization. 

(8) The judges will be appointed by the Chain Belt Company 

case of ties, duplicate awards w 
be made tying contestant: 


CHAIN & BELT CONVEYING 


REX DRIVE CHAIN - REX CONSTRUCTION MACHINERY 


1650 W. Bruce St., MILWAUKEE, WISCONSIN © District Offices in 19 Cities 
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THE BUSINESS WEEK 


The Journal of Business News and Interpretation 


News of the week ending August 22, 1931 


Washington Will Only Organize 


Winter Unemployment Relief 


Insists provision of funds and jobs is 


“local problem” ; will not call extra session 


PRESSURE on the Administration for 
some sort of large-scale action to deal 
with the problems of depression this 
winter is growing stronger weck by 
week. There has been increasing de- 
mand for some indication from Wash- 
ington that plans for such action are 
being made, to be applied directly or 
submitted to Congress in December, or 
earlier, at a special session. 

Congressmen and senators who have 
been back home hearing the woes of 
their constituents are busy formulating 
proposals of every sort, especially re- 
lating to farm relief. The veterans’ 
organizations are mobilizing their forces 
to demand full cash payment of the 
bonus certificates and additional special 
relief appropriations on their behalf 
All these demands for direct federal 
aid may become strong enough by De 
cember to compel the Administration 
to have some broad plan of action to 
propose to ( ongress 

No Special Session 

So far, however, there is no evidence 
of any intention to initiate or support 
anything more than the systematic or 
ganization of local public and private 
relief effort to meet immediate distress 
by providing food, clothing, and shelter 
for the needy and “deserving.” In face 
of multiplying demands, the White 
House explicitly stated this week that 
the President will not call a special ses 
sion to deal with unemployment relief 
or anything else. He continues to view 
relief as a local problem, in which the 
federal government can aid only by 
helping to organize local effort 

The appointment of Mr. Gifford of 
the A. T. & T. to head a relief com 
mittee of business leaders is a step in 
this direction. This committee will have 
the benefit of Mr. Hoover's experience 
in efficient handling of relief work. It 
is practically certain that this will in 
clude the use of Farm Board stocks of 
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wheat, cither to be sold to local com 
munities at a low price, or donated 
by congressional authorization, which 
would be instantly granted. How the 
wheat is to be used, whether as a 
Coolidge cereal, prepared in army camp 
kitchens, or made into bread by co 
operation of millers and bakers, is not 
yet clear. The committee will handle 
problems like that. It may go further 
along the line of bringing pressure to 
bear to speed local public work, organiz 
ing flying labor brigades for casual em 
ployment, etc 

Nothing is known of any further 
plans for dealing with the international 


l News 


Internat 
Revier Cuier-——Walter S. Gifford, 
president of Mey & heads the 
new Hoover Relief Committee 


financial situation, with domestic bank 
ing problems, or with basic industria! 
conditions in any comprehensive way 
Such projects may be under considera 
tion or in preparation, but if so they 
are closely guarded 
Moves for Rationalization 

There is some reason to believe that 
the President is considering some sort 
of international conference to tackle 
the problem of permanent revision of 
war debts and reparations, now that the 
report of the bankers’ committee of the 
International Bank has provided the op 
portunity by showing that the creditors 
can carry Germany along only for 6 
months more. It is probable, too, that 
some organized move is being prepared 
to deal with the frozen real estate situa- 
tion in the larger cities in the hope of 
stimulating private building. But these 
things lie in the distant future and the 
Administration is more concerned with 
meeting immediate distress demands 

It is certain that every effort will bx 
made to prevent any general use of 
federal funds for local relief. Certain 
exceptions will be specified to mect a 
few unusual cases, but the amount of 
federal money necessary to meet those 
situations will not be large. It believes 
that the several states are amply able to 
provide whatever may be needed in the 
way of food, clothing, and shelter, and 
fears that the advocates of direct relief 
will convey the impression that Unck 
Sam is going to take care of the situa 
tion, thereby removing the principa 
stimulus behind local effort 

Computing the Need 

The President's Committee on Em 
ployment (which will be absorbed into 
his new Committee on Unemployment 
Relief) is now compiling statements 
from 25,000 local organizations as to 
the probable needs of their communities 
Steps are being taken to 


insure the selection of competent local 


this winter 


leaders and they are being told of 
perience elsewhere which may be va! 
able to them in securing funds fro 
local public and private sources. It i 
pointed out that it has been th 
tice since the establishment of 
nation to use state, county, and muni 
pal funds for relief purposes 

The President's committee is 


operating actively with the Associatior 
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of Community Chests and Councils 
The latter organization has divided the 
country into 9 regions with an expert 
directing activities in each region. An 
extensive effort is in progress with the 
Family Welfare Association to reach 
the smaller communities not having 
community chests. Among other things, 
a guidance report is being prepared to 
show the best method of caring for 
homeless men. 
Rural Relief 

A very important part of the work 
is that being conducted in cooperation 
with the Association of Public Welfare 
Othcials to determine precisely and 
definitely the needs in rural sections 

Stimulation of ‘made work" is being 
studied in cooperation with the research 
department of the Russell Sage Foun 
dation. The statistical division of the 
foundation and the Children’s Bureau 
of the Department of Labor are render 
ing valuable aid, as are the extension 
workers of the Department of. Agri 
culture. 

The President's committee states that 
it has been cooperating actively with 
industrial concerns to spread out work 
among employees and, by utilizing 
their services in beautification around 
plants and similar projects, to keep 
some of them employed when the plants 
themselves have had to be closed. Com- 
have been stimulated to in- 
augurate clean-up and paint-up activities 
The work at Wilmington, Del., is said 
to be particularly exemplary. 

For the past month the President has 
had daily conferences with industrial 
leaders and leaders in social work from 
all sections of the country 

While principal emphasis is being 
the creation of 
employment along lines other than the 
public works program, this continues 
to be the backlog of reliance at Wash- 
ington. One of the strong possibilities 
of the federal program ts another emer 
gency appropriation for highway con 
struction. 


munities 


given at this time to 


Seasonal Job Curve 
Drops to New Low 


EMPLOYMENT has continued to decline 


in line with the usual seasonal trend, 
but much more 
July figures, just compiled, show a de 


crease of 2% in employment, 4.8% 


severely than normal 


in payrolls compared with June among 
16,000 establishments in 15 major in 
dustrial groups reporting to the Bureau 
of Labor Statistics 

Employment increased in 5 groups 


petroleum electric rail 
road operation, hotels, canning and pre 
serving, and laundries. Gains in the 
last 3 were obviously 
manufacturing industries alone employ 
ment dropped 2.5% and payrolls 5.4% 
Only One Increase 

Increased employment and earnings 
were reported by but 1 of the 12 groups 
including in manufacturing; leather 
added 6.1% in employment and 8.8% 
in payroll totals. 

Similar conditions are portrayed by 


produc tion, 


seasonal. In 


July employment figures for New York 


state issued by Miss Frances Perkins, 
industrial commissioner. Employment 
and payrolls declined 29% in July from 
June. The state now has 14% fewer 
factory workets than a year ago and 
26% fewer than in July, 1929. Pay 
rolls have fallen off even more dras 
tically, are 20% less than in 1930, 
350% below 1929. Miss Perkins points 


out that decline from June to July is 
normal but that the drop this year is 
than twice the for the 


more average 


previous 16 years 
There 


FW 


are some cncouraging signs: 
Dodge Corp. reports that in 
New England, upstate New York, the 
Middle Atlantic states, the Pittsburgh 
and Chicago territories building con 
struction is moving against the normal 


seasonal trend with July contracts ex 


Internat 
First Ciasu—Paterson silk workers, out on strike, form a picket line. 
Police object to what the strikers consider their right—and trouble begins 


nal Vewes 


ceeding those of June by about $18} 
millions 

The Railroad Cooperative 
& Loan Association otters 
of improvement in volume of small 
construction in the New York 
Its July mortgag: 
155 aggre 


Building 
indications 


home 
metropolitan area 
loans in that area 
gating $711,500 compared with 94 
valued at $618,500 in June and 94 
valued at $573,700 in July, 1930 


totaled 


Public Utilities Promise 

$600 Millions Construction 
PUBLIC utilities propose to expe nd $690 
millions for new construction this year 


and have their industry on a basis so 
stable that earnings and employment ar: 


virtually normal. This report, mad 
public by Paul S. Clapp, managing 
director, National Electric Light Asso 


publ 


utilities promised $800 millions of 


struction last year actual expenditures 


ciation, pointed out that while 


con 


totaled $915 millions. 
Mr. Clapp stated that he had 
doubt the industry could undertake an 


no 


employment guarantee plan with safety 
Some the 
manufacturing department of General 
Electric, have already adopted the plan 
und others are expected to follow suit 


companies, such as lamp 
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Cities Watch Capital But Push 
Own Winter Relief Programs 


230 have completed organization; many others are 


still unprepared; some call federal aid inevitable 


WHILE the general tendency is to watch 
Washington and speculate on what the 
government will do for unemployment 
relief this winter, communities and 
charitable organizations ar quietly go 
ing ahead with their plans to furnish 
relief to the unemployed 

Charges that anticipation of aid from 
the federal government would lessen 
other relief activities are disproved by 
what is going on. Careful observers 
continue to believe that some form of 
federal relief will be necessary in cer 
tain localities, for special conditions, 
but are equally certain that, as in the 
past, the biggest part of the job will be 
handled by those agencies which have 
been doing such work for years. But the 
question of how much cash they can 
draw from the public pocket after a 
2-year drain has yet to be answered 

230 Cities “Prepared” 

Allan T. Burns, executive director, 
Association of Community Chests and 
Councils, reports that about 230 city 
organizations have been completed ; 
that in every city there is entire con 
fidence that with municipal aid they 
will be able to meet whatever situation 
develops in coming months. There are 
about 250 cities of over 25,000 popula 
tion with community chests 

Unfortunately, however, there are 


ibout 130 additional cities of similar 


Lapor 1n Councit—The executive committee of the American Federation of Labor meets in Atlantic City pies to th ; 
annual convention October 5 at Vancouver. Front, left to right. are Martin 
secretary: William Green, president; Frank Duffy and T. A. Rickert 
lohn Coeheld. {rthur harton, Joseph eber and G. Bugniazet 
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size, including New York, Chicago and 
Boston, as well as thousands of smailer 
cities, in which there ts no organized 
relief program and where adequate 
provision for winter will be dithcult 

Several communities are counting 
not too confidently—on the relief that 
will be provided through construction 
programs now scheduled 

In Rochester, N. Y., City Manager 
Stephen B. Story reports that over $1 
million will be spent by the city com 
pared with $800,000 last winter. This 
city has been unusually successful with 
its construction program and there is 
still repair and maintenance work to 
be done on public buildings. During 
the first 6 months of the year, the total 
volume of building in the Rochester 
district was 7% greater than during the 
same period of 1930. This increase is 
directly due to the organized campaign 
to expedite construction projects as a 
means of unemployment relief 

In Utah, a state council of defense 
against unemployment has just been 
formed; 100 representatives of county 
employment commissions mayors of 
large cities, and several business men 
ind welfare workers have been named 
to the committee by Gov. George H 
Dern. Relief will be sought by public 
building programs financed by bonds 


The committee is expected to devise 


definite plans for the most effective usc 
of these relief measures 

In Philadelphia, the newly organized 
Philadelphia Bureau of Unemployment 
Relief, financed by a $3-million mu 
nicipal bond issue, distributed over 
25,000 orders of milk and food to 
needy families in the nrst 2 weeks of 
its existence. The bureau finds no im 
provement in unemployment and ex 
pects that community relief work must 
be greatly expanded the coming winter 

In Cleveland public construction pro 
grams have been pushed ; when all work 
is actually under way jobs will be pro 
vided for 20,000 persons supported 
largely by public charity. In November 
1929, the citizens voted public improve 
ment bonds on a basis to provide for 
10% to 15% unemployment. The 
present estimate 1 mearer to 430°, 
which will mean a greater burden on 
public and private charitable organiza 
tions than ever before 

New York Re-employs 

In New York, an additional $2 
millions appropriated by the city to 
re-employ 1,175 highway bureau work 
men who had been laid off, brings the 
total for this year to $15,775,000. This 
does not include the $8 millions raised 
and expended by the Prosser Committe« 
and other private organizations 

Meanwhile, various national bodies 
are putting relief policies on record and 
up for debate 

The American Federation of Labor is 
secking child labor laws in those states 
without them, as a permanent preventive 
measure for unemployment. Contend 
ing that child labor is wrong both from 
a social and an industrial standpoint 
the labor leaders will press for action 
by state legislatures to adopt the Child 


if 


F. Ryan, treasurer: Frank Morrisor 


Standing. are Matthew Woll. James Wilson 
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Labor Amendment to the federal Con- 
stitution. 

The United States Chamber of Com- 
merce is canvassing business concerns 
upon the advisability of guaranteeing 
regular employees uninterrupted work 
for the greater part of the year, follow- 
ing the general plan so successfully 
operated by Proctor & Gamble Co. and 
by a few other particularly enlightened 
managements. . 

Adoption by any considerable num- 
ber of big employers should result in a 


great improvement in employec morale 
No longer threatened by loss of job or 
by part-time work, workers would be en- 
couraged to return to normal living con- 
ditions, make normal purchases. 

Employers would have a real incen- 
tive for stabilizing their operations in 
order to avoid wage payments for no 
work, and the resulting economies in 
their operations might be surprising, as 
they have been to most other companies 
which have tried employment stabi- 
lization 


Bankers at Basle Found 
No Solutions, Just Realities 


Ir the nations have, made no 
appreciable headway in their struggle 
with world economic dithculties, they 
are, at least, coming finally to grips with 
reality. That is the meaning and im 
portance of the news from Basle this 
week—which will be disappointing only 
to those who expected the impossible 
The Wiggin Committee failed in its 
ettort to find any feasible method of 
rescuing Germany by long-term loans 
The consortium of Germany's foreign 
creditors only postponed the crisis when 


as yet, 


it prolonged the Reich’s $1} millions of 
short-term credits for 6 months. Funda 
mentally, the situation stands exactly 
where it was when the bankers went to 
Basle—with one difference 

Mr. Wiggin’s representatives of 10 
banking nations—including the United 
States and France—have at last pinned 
economic and political necessities so 
tightly together that no politician—not 
even a French one—will be able to pry 
them apart. 

Plain Statement 

The statement that does this is some 
what guarded—probably to insure the 
French and Belgian signatures. But any 
American under-secretary trained in the 
ambiguities of our communications 
with the League could have 
better job tf the committee had had any 
real intention of shading the meaning of 
its notice to the world that the problems 


of reparations, war debts, and political 


done a 


cvoperation must be solved betore long 
term aid to Germany 
world—is financially thinkable 
Relations between Germany and the 
cannot be 


and thus to the 


other European powers” 
‘firmly established on the basis of sym 
pathetic cooperation and mutual con 
fidence,” the 
snowball fashion of the foreign debt of 


continuous increase in 


Germany” or alternatively the dispro 
portionate spread between her imports 
and exports “on such a scale as to 
threaten the economic prosperity of 
other countries” cannot be checked to 
the reassurance of potential investors 
until there has been a revision of war 
payments. If the Basle statement did 
not say that in so many words it led up 
to that "Q.E.D.” with the precision and 
inevitability of a geometrical solution 
A Wiggin Touch 

To all of which was added a touch 
that may have been Mr. Wiggin’s very 
own, since he has sought to force the 
same before: 

“We would point out that the casc 


Issuc 


of Germany provides a most forcible 
illustration of the fact that in 
years the world has been endeavoring 
policies in 


recent 
to pursue 2 contradictory 
permitting the development of an in 
ternational financial system which in 
volves the annual payment of large sums 
by debtor countries while 
at the same time, putting obstacles in 
the way of the movement of 
goods.’ 

The finality of the committee’s major 
conclusions is being recognized in 
Europe The Week’ 
European News Bureeu has cabled an 


to creditor 


free 


whence Business 
interpretive summary of the reasoning 
that led up to them (page 37) But, 
final or not, there will be strenuous bar 
gaining before the governments, which 
Mr. Wiggin’s committee did not repre 
sent, translate them into action. This 
will go on all through the League of 
Nations meeting within the next fort 
night and through the many informal 
conferences to come. France will play 
with fire as long as she sees a chance of 
the 


guarantees from 


i financial life-line 


exacting political 
Reich in return for 


Washington is pointing out that the 
Wiggin Committee is officially un 
known. However, the world has now 
taken a dose of reality whose effects 
cannot be easily shaken off. 

Meanwhile, Great Britain, too, is 
being driven toward the inevitable 
Caught between his Left Wing and the 
Conservative support he must have to 
balance his budget and the whole in- 
ternal industrial situation, Premier Mac- 
Donald is trying to reach a compromis« 
between drastic cuts in social expendi- 
tures and the imposition of a Tory 
tariff (page 37). Cables from London 
where the Cabinet is meeting discuss 
proposals for a 10% revenue tariff, a 
tax on fixed interest securities, increased 
employee and industrial contributions to 
unemployment insurance, voluntary con 
and the 
recalcitrant 


version of war loans 
that 
trader Chancellor Snowden 


resigna- 


tion threats of free- 


CHANCELLOR His op 
position to the tariff is most potent 


SNOWDEN 
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tor Quick-Frozen Fooo—The Dry Ice Corp. designed this thick-walled 
freight car for the transportation of quick-frozen foods at sub-zero tem 


peratures. 


Solid carbon dioxide (dry ice) is the refrigerant 


Quick Freezing Widely Extended 
By Use of New Portable Units 


CORP 
quic k-frozen 


(GsENERAI 
activities in 


Foops is extending 
the foods 
held carried on through the affiliated 
Birdseye Packing Co., 
portable 
that 


has dev € loped 


units for quick-freezing so 


processing equipment can be em 


ployed directly at the source of raw 
materials 
Prior to General Foods’ entry into 


the field, quick-freezing processes were 
applied chiefly to fish and some meats 
that 
central point, justifying the investment 


items could be handled at one 


in permanent buildings and plant ma 
chinery 
Opens New Field 
Adding fruits and vegetables to the 
line brought new and serious problems 


These products should preferably be 


processed soon after harvesting Crops 


vary in different localities, sometimes 


ire a complete failure. Costly equip 


ment permanently erected at a given 
point may thus remain idle for long 
enods 


The portable units now perfected ar 
readily transported, can be put in oper 
the 


ation wherever conditions are most 


idvantageous and = suitable Crops ot 
vegetables or trurts vailable 
The first two units have just been pvt 


AUGUST 26, 


in Operation at Medomak Packing Co.'s 
plant at Winslow Mills, Maine, for the 
Maine blueberries 
Immediately after 


quick 


freezing of 
and string beans. 
arrival from the fields these products 
cleaned 


are packed in 12-o0z. cartons 


processed in sub-zero temperature by 


the portable units, 


packed 


signed 


quick-freezing 
into special freight cars de 
by Dry Ice Corp. of America 
and shipped to various points of dis 
tribution 

Upon completing operations in Maine, 
the new units will be 


it least one of 


transported to Jersey tor processing a 


rop of lima beans 

In over 70 cities of New England 
ind the East retailers are stocking 
Birdseye frosted foods and report a 


Purc hases 
over $1,000 


steadily increasing demand 


of some retailers average 


weekly, an amount far in excess of 
their purchases of other old-line prod 
General Foods 

Widen Distribution 


Based on careful studies of perform 


ucts of 


ince of retailers now ‘handling frosted 
foods, distribution is extended into new 


territories as suitable retail outlets can 


be found or developed 


Meanwhile the General Foods 


Standard Oil combination in California 
through Pacific Frosted Foods, Inc., 
(BW’—Apr29'31) has completed pre- 
liminary surveys and plans to open the 
first retail outlets during September. 


Motor Makers May Lean 
On Style to B:: ast Sales 
WirH model changes close at hand 
automobile makers are !.ot on the trail 
of the selling point for next season 
Shall it be style or price, or will both 
be necessary to stimulate lagging sales ’ 
Makers that 
radical mechanical are 
to be avoided at this time: they are 
expensive to institute, and the public 


are generally agreed 


Improv ements 


demands economy with its innovations 
Style changes, however, can be made 


with less outlay. Nowadays, the auto 


mobile is as much fashion merchandise 


is a hat, and a new mode in motors 
may be the realization of Detroit 
dreams 

Public Fickle 


Fashion in automobiles, as in every 


thing else, depends upon gradual 
changes in public philosophy, often so 
subtle that by the time the public 
knows what it wants, it’s too late for 


the manufacturer to do anything about 
it. It takes long-distance thinking to 
cash in on a passing fancy and get out 
from under. 

Automobiles, of cost too 
much to be put in this class. Never 
theless, style plays an important part 


course, 


try and sell a new car of an old model 
It may be 


old hat’’ and takes practically 


as good mechanically 
it’s the 
used car price 
Lower and Faster 
The trend today seems to be toward 
faster cars individ 


lower and greater 


uality in line and coior. Many makers 
have already capitalized this public in 
terest Auburn owes its success in 


considerable part to the looks of th 
car Ford soon followed Chevrolet wit! 
dashing convertibles and plenty of 


brightwork; Reo has extended it 


Royale streamlining to its Flying Clou 
series: Studebaker seeks to stimulat 
summer sales with custom colors 


stock models 


Free wheeling itself 1S Imost 
fashion, with more makers ttis 
aboard this selling style despite tl 


controversial position of the princip! 

This 
satisfy the pocketbook as well as tl 
Style must wall 


year, the new mod 


owne rship impuls« 


hand in hand with economy In prov 


ments in design must be effected 
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present—or still lower—prices. Last 
year, Americans paid an average of 
$568.36 for their automobiles, against 
$621.75 in 1929 and $671.42 in 1928. 
This year, the average will go still 
lower. 

Ford’s position is still uncertain; he 


Retail Buying Methods Change 


may make drastic changes in design, 
he may continue the present Model A 
at lower prices. Whatever he does, 
Chevrolet plans to meet the situation, 
is understood to be paring production 
costs along with other General Motors 


units. 


To Meet the “New Skepticism” 


MANY manufacturers and distributors 
of consumer goods report that buying 
by retailers of merchandise for re-sale 
has ceased to be merely a more or less 
mechanical process or price wrangle, 
that quality, style, brand are more care- 
fully investigated, that selling tactics 
formerly very successful rarely prove 
effective today, that buyers are extremely 
skeptical. 
Buy With Caution 

Retailer caution reflects the new atti 
tude of the consumer-buyer. Standards 
of value, well-established in the minds 
of the public up to 1929, have been 
completely shattered since by stock 
dumping and profitless selling the pub- 
lic has lost its measuring stick and, more 
frugal, less free with its money, again 
notices the caveat emptor sign 

Retailers in important cities report 
that mere price appeal is today insufh 
cient to build sales unless prices are 
supported by evidence of quality 

Executives from important depart 
ment stores with excellent reputations 
in their locality state that their greatest 
problem at present is that of convincing 
customers of the value of merchandise 

New Standard 

Some retail executives frankly state 
that the public is building a new stand 
ard of value around goods sold under 
well-known brands with established 
retail prices. They have experimented, 
found that it responds readily to offer 
ings involving branded goods, but is 
reluctant to buy even better values of 
unknown origin. They regret the ab 
sence of nationally known brands in 
some lines, as they believe a_ firmer 
price level and better public buying 
would result from their introduction 

One result of the consumer's new 
demands is that while retailers are 
using new methods and better planning 
to cut operating costs, many of them 
are increasing their expenditures to 
effect more scientific buying, establish 
testing departments, promote systematic 
consultation among buyers to obtain 
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collective opinions on the value of goods 
to be bought 
Small Stores Buy Advice 

Smaller retailers, unable to maintain 
elaborate organizations but recognizing 
the need for more expert knowledge in 
buying, are employing counselling 
service of joining cooperative organ 
izations. 

With a growing demand from re 
tailers for the utmost in quality, while 
the pressure of low price levels prevails, 
some manufacturers are taking the op 
portunity to eliminate old-time evils, 
concessions that were often plain graft 
Some buyers that formerly were gra 
tuitously supplied with many necessities 
some luxuries, by manufacturers bid 
ding for their trade, today receive few 
such gifts, while the out-and-out dis 
honest buyer now finds that the “best 
price” no longer covers a bonus for him 


Four More Cities Get 
Sears-Kroger Hook-up 

Sears, Rorpuck & Co., world’s larg 
est mail order house, has found that 
a complete food store conducted by 
Kroger Grocery & Baking Co. is a 
worthwhile addition to its retail depart 
ment stores in large cities, proposes 
to extend the plan. 

Experiments conducted in Sears’ 
stores at Chicago, Minneapolis and 
Cincinnati have been highly satisfactory 
Kroger reports that sales in these units 
average 11 times those in its average 
store, which, based on 1930 figures 
indicates that cach Sears’ unit provides 
over $4-million annual volume for the 
Kroger Co.'s department 

For Sears the food department means 
added service in its retail store cus 
tomers, brings in new customers pro 
vides an opportunity to centralize all 
buying under one roof 

Four Sears stores are covered by the 
extension plan, 2 in St. Louis and 1 

ich in Kansas City and Memphis 


New Rop—General Wood, presi 
dent of Sears, Roebuck, stops off 
at the company’s store in Seattle 
to buy a fishing outfit, thus com- 
bining pleasure with business on 


his inspection trip 


Detroit ts next on the program and 
Sears stores in other large cities within 
the territory where Kroger now oper 
ates will probably be included. In other 
sections Sears may enter into similar 
arrangements with other organizations 
so as to establish food sections in all 


of its department stores 


New Phonograph Records 
Double Time at Same Price 
DurtuM Propuctrs Corp (New 
York), anxious to increase the de 
mand for its Hit-of-the-Week phono 
graph records (BI Sep17°30), has 
perfected a new process doubling the 
playing time of its durium (tough but 
flexible synthetic resin), records which 
now provide 5 minutes of music at no 
increase in price 

Record capacity was enlarged by re- 
ducing the thickness of the walls be 
tween needle grooves, doubling the 
number of grooves 

First run of the new 5-minute records 
is now on the market Newsstands, 
drug and cigar stores are principal re 
tail outlets. Commercial uses are being 


dev loped 
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First Retail Census Shows Where 


Consumer's Dollar Really Goes 


Population, long used, is accurate measure 


of potential sales in but 2 sections of the country 


DETAILED tabulation of the nation’s 
1929 retail business, just completed by 
the U. S. Department of Commerce, 
Bureau of the provides an 
authentic and vivid record of where the 


Census, 
elusive “consumer dollar’’ was spent by 
122 million domestic customers 

In the absence of official figures for 
nation, The Business Week 
compiled from state reports the aver 


the has 


ages for the whole country as well as 


for the 9 economi regions into which 


it logically divides itself, (BW’—Jan8 
30) 
Estimates Varied 
Some of the estimates on which 


business planning have been based turn 
out surprisingly near actual findings 
others apparently are deplorably wide of 
the mark 

Significant is the fact that food, with 
20.60%, longer the 
largest the dollar 
Its 20.60% share is surpassed by the 
Only in 
the densely populated New England 
Atlantic Mid-Western 
has retained 


no commands 


slice of consumer 
automotive group's 21.30%. 
Central ind 


gions food unquestioned 
leadership. New Jersey leads all states 
in food expenditure per dollar, 30.61% 

Retail equip 
ment, accessories and supplies in the 
extent 
It is lowest 


volume on automotive 


various regions reflects to some 
their density of population 
16.32% of total, in the closely settled 
Atlantic somewhat 


higher, 19.13%, 


section ; 
in the New England 
24.45% in the West 
Kansas _ leads 


Central 


highest, 
Mid-Continent 


with 


states; 
region 
the country 25.51% 
Retail Sales Figures 

Retail sales in the general merchan- 
dise group, including department, dry 
goods, 5¢-to-$1 variety stores average 
14.43% of the nations’s total, counted 
most in the South East region 


5. 96% in North Carolina, showed low 


reac he d 


est average, 11.33%, in New England 


dropped to 8.74% in sparsely settled 
Vermont 

Apparel of all kinds took but 6.779% 
of total, was above that national average 
only in those same territories that still 
spend most of the retail dollar on food 
reached the maximum ol i wm 


that enter yf em 


steady government 


26, 1931 


ployment, Washington, D. C., found 
the other extreme in the Central North- 
west region, where but 5.32% went for 
apparel with North Dakota spending 
but 3.929% on what it wears 
Furnishings Small 
Furniture and household utensils, in 
cluding electric appliances, took but 
4.05% of the nation’s consumer dollar 
but all the 
comparatively little variation from the 
national average. Only in the Mid 
West, Northwest and Pacific 
Northwest regions were purchases in 
this group materially below average 
Singularly, the Pacific 
region, comprising the states of Cali- 
fornia, Arizona, Nevada, New Mexico 
and Utah, appears typical in that it 


sections of country show 


Central 


Southwest 


shows sales in this group of 4.07% or 
only 0.02% above the national average 


Actually, it includes the two extreme 


FIRE PREVENTION 
system—118,000 sprinkler heads 
Orleans docks. 
fight. 
wharf. 


made the installation, used the new quartz-bulb sprinkler heads 


release at 135 degrees, 


To prevent corrosion by the river water, the Grinnell Co.. 


states, Utah—the highest—6.15°7, and 
Nevada—the 2.51% oat 
volume spent on the house 

Retail sales through country stores 
also reflect to some extent the density otf 
population and absence or availability ot 
larger shopping centers, are lowest in 
New England and the Central Atlanti 
states, actually drop below 1% in Con 
necticut, Massachusetts, Rhode Island 
New York and New Jersey, but reach 
the amazing total of 18.68% in Missis 
sippi, show above the national averag: 


of 6.46% 


lowest total 


in most of the states below 


the Mason and Dixon line, wer 
10.01% of total in the 6 Southeastern 
states, 10.13% in.the states of the 


Gulf Southwest region 

Comparison of these new figures on 
retail sales shows that population alon 
does not accurately reflect potential sales 
volume 

Figures Balance 

The Central Northwest region (Min 
nesota, North and South 
Dakota), represents 3.6% of the coun 


Montana 


try’s population and accounts also for 
3.6% 
only region in which the figures actuall) 
Totals of the Mid-West 
region practically balance in that Ohu 


of its retail sales volume, is th 
balance 


Michigan, Indiana, Illinois, lowa and 


Installation of the world’s largest automatic sprinkles 
Ve 
Fires on pile-supported piers work fiom below, are hard 


has just been con. pleted on the 


Here, sprinkler protection is extended to te underside of th: 


i hicl 


“ hicl 


30 degrees lower than olid stvle metal head 
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Wisconsin have 26.2% of the country’s 
population and 26.9% of its retail 
volume. 

New York, New Jersey, Pennsylva 
nia, Delaware and Maryland, forming 
the Central Atlantic region, account for 
the greatest portion of retail volume, 
28.3%, although they have but 23.3% 
of the total population. The South- 
eastern states, Virginia, North and 
South Carolina, Alabama, Georgia and 
Florida, with 11.7% of total population 
account for but 6.6 of retail sales 

Southwest Sales Lag 

The states of the Gulf Southwest re- 
gion, Arkansas, Louisiana, Mississippi, 
Missouri, Oklahoma, Tennessee and 
Texas, with 16.66 of the population 
account for only 12.5% of retail sales 
volume. 

The Pacific Southwest states, Arizona, 
California, Nevada, New 
Utah, with 5.8% of population, record 
7.7% of retail The 
Pacific Northwest states, Idaho, Oregon 
and Washington, with 2.4% of popu 
lation show 2.8% of retail 

Incidentally, the census report dis- 
closes that nearly 8% of the country’s 
persons engaged in gainful occupations 
are employed in the retail field. Their 
average annual salary was $1,330.60, 
while part time employees in retail 
stores averaged $292 a year 


Mexico and 


sales volume 


sales 


Variety Chains Sponsor 
Private Brand Magazines 


Six national chains of variety stores have 
arranged for publication by Futura Pub- 
f 2 new private-brand 


lications, Inc., of 
magazines, Movie Mirror 
Mirror, to be sold exclusively in 


Love 


their 


and 


stores. 

Selling of standard magazines, having 
general distribution by subscription or 
newsstand, is not favored by variety 
chains. However, private brand maga 
zines of the popular type are desirable 
merchandise, as they require little sales 
effort, provide definite sales volume each 
month, are profitable and incidentally 
have much advertising value, helping to 
bring customers into the stores 

The new publications will contain 1 42 
pages, resemble similar private brand 
magazines published for other large 
national chains (BIW —Awug20'30), 
carry advertising, sell for 10¢ 

The 1,303 stores of McCrory, F. & W 
Grand-—Silver Stores, G. C. Murphy Co 
J. J. Newberry Co., McLellan Stores and 
Neisner Bros., Inc. will have them for 
sale beginning Oct. 5. At least 500,000 
of each issue will be printed 
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**Dress-of-the-Month”’ 


Plan Adopted by Macy 


R. H. Macy & Co., INc., New York 
department store, has followed the sug- 
gestion of one of its ‘‘satisfied cus- 
tomers,” adapted the book-of-the-month 
idea to the dress business, will hereafter 
‘release’ a dress-of-the-month on the 
second business day of each month 

Modern dress materials are not gen- 
erally intended to give indefinite wear 
Some dress manufacturers actually cal- 
culate the women's 
dresses in terms of days, expect replace- 
ment buying to occur at definitely an- 
ticipated intervals. Many women plan 
their purchases of dresses on a definite 
schedule. 

However, both styles and fabrics in 
certain price classes are frequently too 
standardized to suit the more fastidious 
shopper who wants a degree of indi 
viduality in fabrics, patterns, style, and 
finish at an attainable price, and without 
having to resort to the uncertainties of 
home dressmaking. 

To appeal to this type of customer, 
Macy buyers and stylists hereafter will 
collaborate in creating the dress-of-the 
Outside manufacturers will 
the 


service-life of 


month 
produce 
Macy 
The inaugural “‘number”’ recently 
launched has proven extremely popular 


dresses exclusively for 


SIDEWALK SaLes—I/n Berlin, “walking 


and back tanks sell iced drinks. 


It is offered in numerous basic colors, 
several color-combinations. The misses 
“edition” retails at $17.74, that for 
women at $22.74. 


California Fruit Exchange 
Plans Sales Drive in East 


CALIFORNIA FRuIT EXCHANGE, Sacra 
mento, Calif., consisting of some 8,500 
growers, has decided that now is the 
time to talk to the consumers of the 
superior qualities of its products known 
as the Blue Anchor Fresh Fruits. 

The board of directors of this group 
has considered for years an advertising 
program. A modest beginning was 
planned with an assessment of $5 per 
car, making about $100,000 available for 
testing out the value of advertising in 
the This sum 
was nowhere near sufficient to conduct 
a national or international campaign, so 
it has necessitated confining the pro- 
gram to a relatively limited area. After 
extensive the New England 
states have been selected for a start 

Weather, climate, and season permit 
ting, the exchange expects to market 
during the year 1931 15,000 to 20,000 
carloads of fine quality deciduous fruit 
This is sufhcient volume to keep the 
exchange brands before the consumers 


deciduous fruit business 


survey 


throughout the entire season 


International New« 
soda fountains” with paper cups 


sold 


In this country. ice cream is nou 


the same way; drinks may join the list of sidewalk merchandise 
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Texas Dectares War 


State troops, 


quickly mobilized by Governor 


Sterling, leave for the oil front to tame the wild East Texas u ells 


Oil Industry Breathes Easier 
Under Law’s Stranglehold 


Those violent hands laid on Oklahoma and East Texas 


wells probably grip higher prices 


WirH a bill permitting effective control 
of oil production passed by th 


} special 
the 


and 
the 


Texas legislature 


session of 
signed by the governor, and with 
East Texas field closed down under mar 
tial law until the new legislation takes 
effect, conditions in the oil 
look better than 
months. 
Enforced closing of Texas wells fol 


flust 


daily 


industry 


they have in many 


lowing a similar shutdown of 
wells in Oklahoma 
output by about | 
have a pronounced effect 


will reduce 
will 
stocks 


the 


million bbl 
upon 
and prices. Under the new law pro 
lific East Texas wells will no longer 
permitted to produce at capacity 
Oklahoma’s Move 
Convinced that less drastic measures 
were futile, Governor Murray of Okla 
homa declared martial law in the oil 
sections of his state early in August and 
the 


producing over 25 


closing of ill wells not 
bbl 


such as are pumping water 
a virtual shutdown of the prolific Okla 


ordered 
a day, except 


Result was 


homa City pool. In other big pools 


AL GUST 26, 1951 


in their clutches 


where the amount of water encountered 
it necessary to continue oil flow to 


the the 


prevent destruction of wells 
stoppage was less complete 
Altogether 4000 wells 
shut down, affecting an output of about 
900.000 bbl 


du ing some 


about were 


daily 
150.000 


Stripper wells pro 
bbl 
other water-producing wells hold the 
state total around 250,000 bbl 

the 


consternation among ind¢ 


daily and 


Immediate result of move was 


consid rable 
pendent Oklahoma refiners who Possess 


few storage facilities and are almost 
entirely dependent upon daily pipe lin 
receipts There was sharp skirmishing 
tor means of transporting oil from East 
which, in the in 


Texas response to 


demand, raised its 
bbl 
nation’s total and the record output for 
field 

Oklahoma 


grealty bothered by the shutdown 


Crease Output to 


655,000 day, 25% 


per 
i single 
refiners were not 


They 
estimated at about 6 


Large 
have stocks 
months’ supply and most of them hav 


pipe line facilities to obtain oil 


from other districts if necessary. Chief 
worry was that they might have to draw 
heavily upon stocks of crude acquired 
at much higher prices than now prevail 
All Eyes on Austin 

But with East Texas ready to supply 
the Oklahoma saw 
little hope from Governor Murray's 
order unless that field, too, was brought 


deficits, observers 


under control ; all eyes turned to Austin 
where a spec ial session of the legislature 
was struggling with regulatory bills 
Watchers the 
program going along fairly 
until, a few days before adjournment, 


found administration 


smoothly 


proration opponents brought about par 
liamentary conditions which threatened 
all chances of getting an effective law 

A few days later, however, on Aug 
12, the administration prevailed and 
pushed through a compromise measurc 
meet most of the rx 
It empowers the Railroad 


which seems to 
quirements 
Commission to prevent physical waste 
of oil and gas, provides for proration 
of individual pools, and for fixing of 
an oil-gas ratio in given pools in order 
to conserve the gas supply 

The Railroad 
ately called a public hearing for Aug 


Commission immedi 
25, at which time the provisions of the 
law would be put into effect 
Anticipating strict control of output 
thereafter several producers prepared to 
run as much oil as possible while the 
running was good until on Sunday 
Governor Sterling unexpectedly mobi 
the Monday 
declared the East Texas pool closed and 


the 


lized state militia and on 


inder martial law until law goes 


into cftect 

Foresee Price Rise 
Governor Murray's shutdown was ar 
ffort to raise prices to $1 a bbl. Gov 


rnor Sterling expressed no such aim 


> 


but expert opinion is that a 2- or 3- 
shutdown of the most prolific wells i 
both certainly 
the $1 
can be kept there will 
the 
new Texas regulations, but the exp 


believe East Texas output will be 


states will almost raise 


prices, perhaps above level 


Whether 


depend upon 


they 


effectiveness of tl 


manently reduced to a small fraction of 


its past totals 


Gasoline Price Duel 
Hits Bootleggers, Too 


duel between Standard Oil of 
Shell 


A PRICI 
Indiana Corp. is 


hom 


and Petroleun 
being fought in their respectiv 
Louis Oth 


towns, Chicago and St 


companies are unwilling participants 


The 


result is to de press prices 
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the time when East Texas troubles have 
cleared up a little and the general price 
trend in the oil industry is upwards. 

It started back in May when Standard 
of Indiana suddenly came out with 
‘competitive gasoline,” a new product 
3¢ cheaper than the Standard “Red 
Crown” grade, aimed to drive cut-price 
stations out of business. 

Prompt Retort 

It so happens that Standard Oil of 
Indiana stations are equipped with 3 
pumps, while Shell stations, for the 
most part, have only 2—regular and 
ethyl. It would have cost Shell tre- 
mendously to install a third system of 
pumps. Accordingly, the company in- 
troduced no cheap gas but retaliated by 
cutting the price of ethyl 3¢ and drop- 
ping its regular “400” 2¢ below ‘Red 
Crown,” only 1¢ above “Stanolind 
Blue.” Standard of Indiana and others 
immediately met this cut 

Several weeks passed 
dropped another penny, to 7¢ (less tax) 
in Chicago, a record low in that area; 

100" “Red 
at 

Then, at Standard’s 
“Red Crown’ was dropped 2¢; Shell's 
100" went down another penny. The 
next day “Red Crown’ met the cut. 
This brings standard grade gasoline in 
Chicago down to 8¢, identical with the 
then “‘sensational” low price placed on 
the cheap gas early in the summer. 

Standard of Indiana and Shell, both 


The cheap gas 


stayed at Crown” 


mid - August, 


aggressive, hard-hitting concerns, have 
fought bitterly ever since Shell invaded 
the Middle West about 8 years ago 
Such fights are wasteful and costly. It 
probably affords small immediate relief 
for oil men to agree with Standard Sta- 
tistics that an extended period of low 
prices, painful though it be, is “the one 
most important and effective remedy 
which could be administered” to cure 
oil industry troubles; to reflect that it 
checks drilling, eliminates high-cost 
wells, closes superfluous filling stations, 
induces cooperation, and forces more 
intelligent government supervision. 

Incidentally, the price war is serving 
one good purpose. It discourages boot 
legging. Prices are now so ‘ow in Chi 
cago that bootleggers will have a hard 
time making money even if they pocket 
the 3¢ that ought to go for tax. 

National Campaign 

Meanwhile, a nation-wide campaign 
against bootlegging is being organized 
An exposé by the Chicago Daily Neu 
estimates that Illinois alone is losing $1 
million a month through sale of tax 
free gas 

“This is only a small part of it 
total loss to state treasuries runs 
millions,” asserts F. V. Martinek, 
Standard Oil of Indiana, chairman of 
the newly constituted Gas Tax Evasion 
Committee, on which leading oil com 
the Middle West and the 
Petroleum Institute are rep- 
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mto 


panies of 
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resented. 


Socony-Vacuum Gives Chair 


To Man Who Invented a Table 


lubricating oil furnisher, and by 1912 


STANDARD OIL men from all the great 
remaining companies discussed last week 
the new president of Socony—Vacuum, 
Charles Edward Arnott. He had been 
picked for the best job that has been 
since the for this 
two giant 


created dissolution, 


concerns into a 
billion-dollar the 


marriage that has occurred in the Stand- 


merger of 
combine is first re- 
ard family since the divorce of 1911 
Thirteen men from inside 
were in 


Socony and 


within Vacuum line for it 
Unanimously was it opined that his was 
a choice of merit, and a hard choice, for 
there were among candidates some of 
the greatest names in modern oildom 
Arnott 


pretty young in 1896, in his native Chi 


Sales-Gentus went into oil 


cago, where his English and Oxonian 
father had migrated. Already in 1903 
of that world-wide 


he was an officer 
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a director of Vacuum. But it was only 
in 1913 that he won his great place by 
a remarkable sales idea. He invented 
the famous Vacuum table of lubricating 
oils for all imaginable machines, ex- 
posed it eloquently at a monster sales 
convention at Hamburg in Germany, 
and sold the clever principle to one of 
the most conservative of industries 
Salesman Arnott looks like a French 
man, wears longer hair than do most 
men, has a poetical eye, and speaks 
He 
is an excellent writer and a gifted public 
His hobby is labor that is so 
abnormal 


with a pure and interesting accent 


speaker 
hard that other men find it 
He has traveled everywhere that crawl- 
ing tramp ships seek the oil that keeps 
them greased and fired, for Vacuum’s 
filling stations dot all the seas. 


Keystone 
New Presipent — Charles Ed- 
ward Arnott, new chief of newly 
merged Socony-V acuum 


West Coast Lines Prepare 
For Competitive Battle 

THe Great Northern—Western Pacih 
hookup, made possible by a 200-mik 
connecting link in southern Oregon and 
northern California, is nearing fruition 
and with it, a traffic connection for both 
passenger and freight business will bx 
available 
from Chicago will move to San Fran 


over which through trains 
cisco, via the Northwest cities 
Pacific officials 


growing concern the ambitious plans 


Southern view with 
of the rival lines, whose extension was 
only built when the vigorous objections 
of the S. P. were overruled by the Inter 
Commission. By next 


that 


state Commerce 
summer, it is 
Northern's Empire Builder will operat: 
into San Francisco over the Western 
Pacific tracks, while the latter will hav: 


on the 


expected Great 


routes to the East—one pres 
River 
Canyon, connecting with the Denver 
& Rio Grande Western at Salt Lak« 


City, and the other in conjunction with 


ent line, through the Feather 


line northward, which touches 
junc 


the new 
at Klamath Falls en route to the 
tion point with the Great Northern's 
main line eastward 

Over the link 
fruits from Southern California to the 
Northwest, lumber 


connecting will move 


southward, 


whil« 
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from the virgin stands of timber along 
the railroad is expected to swell the 
trafic of the road. It parallels the 
Southern Pacific, although a number of 
miles to the east of that road's so-called 
Shasta route between San Francisco and 
Portland. 

Plans tentatively formed by partici 
pating tailroads contemplate a new 
passenger line-up, in which round-trip 
tickets will be sold for a journey from 
Chicago to the Coast and return entirely 
over the connecting lines 

From the freight standpoint through 


rates and through trains will facilitate 
the movement of lumber, fruits, and 
other products which can be handled 
between the Sauth Pacific Coast, the 
Pacific Northwest, the Mountain 
States without the present delays at- 
upon interchange from one 
railroad to another at large city trans- 


and 
tendant 
fer points 


Back of 
of Arthur 


the project stands the name 
Curtiss James, generally re- 
the largest railroad stock 
holder in the United States, heavily 
interested in the properties to be joined 


garded as 


Wheat and Cotton Are Steadier 
But Not by Farm Board Aid 


All “solutions” of the surplus problem 


leave the money problem still unsolved 


COTTON prices have been steady since 
the Aug. 1 crop report, and wheat has 
been climbing a little. Grain traders 
are disposed to be bullish because of 
severe damage to the spring wheat crop 
in the Northwest, in Canada, in Russia 
and the rapid marketing of the Argen 
But spec 


tine carryover from last year 


43 


Sea-Goinc TABLOID 


ulative interest is still too thin to support 
heavy trading. If it stronger a 
10% to 15% rise in wheat would not 
be impossible. This is Thomas Camp 
bell’s The Montana 
manufacturer” wants the wheat pit's 
rules relaxed to encourage trading. The 
mark a significant 


were 
wheat 


plan 


suggc stron would 


This miniature 4-page newspaper is being sent to 


ships at sea by the short wave station of the General Electric Co. at 


The receiving 


Schenectady. 


machines translate the 


radio waves into 


printer’s ink and paper by the Alexanderson scanning device 
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reversal of agricultural opinion if 
came from a farmer; but among farm 
ers Campbell is counted a mere busi 
ness man 
Wheat Has Advantage 

Wheat has the advantage of being 
a perishable product nearly ready for 
final consumption. The American crop 
is of unusually high quality this year 
All that is 


money or good credit to buy it 


needed is someone with 
Cotton 
is not in so good a position. It can 
be stored indefinitely 
can be bought only by someone who 
The 
large crop that will be picked in the 
next the 
6,369,405 bales which the Farm Board, 
its co-ops, and others are carrying over 
from the last 2 
the market till someone buys and turns 


it into shirts and automobile tires, un 


almost and it 


can sell the final cotton product 


few weeks, together with 


years, will hang over 


less the new crop is plowed under, not 
picked, or burned, or the board pledges 
itself to put its holdings under lock 
and key for years. Five-cent cotton is 
not considered an impossibility before 
the year is much farther along 
Lancashire may be induced to stock 
up far in advance at present or lower 
prices. Britain will need cheap cotton 
if she is to expand her market for 
the East 


Japanese competitors, as 


textiles in Far her 
Indian and 
the Lancashire Cotton Corp 


But just now England is 


aga inst 


is plan 
ning to do 
buying as little as possible 
The German offer to buy wheat and 
cotton on credit ts temporarily in abey 
revive later, 
dithculties 


Germany must 


ance, but will probably 


when German financial 


appear, as they will 
buy raw materials to keep her peopl 
it work. Meanwhile the Chinese govern 
ofter 


Farm 


has come forward with an 


ment 
to take 
Board's 


the 


feed her 


15 million bushels of 


wheat on credit to 


famine sufferers 

Chinese Offer Considered 
Chairman Stone's announcement that 
the Farm Board has agreed to negotiat 
has caused 


the 


with China 
Until 


unenthustasti 


some surprise 
appear 


had 


reasons not yet cicar 


recently board 
for 
In the case of Germany, private cotton 
trade objections apparently ruled 

In the China, 
market for wheat will be lost 


that 


case ot no 


potentia 
The 
objection, no doubt, ts such 

will be sheer philanthropy since China 
will probably never pay for the wheat 
However, this would be equivalent to 
burning it or dumping it in the sea 
the may find merit in 


ofter 


and so bo ird 
the Of 
charges at regular rates would be ov 


ourse transportatior 
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To THe Great Waite FLeet—wMrs. Hoover christens the “Segovia.” 


With her sister ship, the “Talamanca,” 


she joins the United Fruit’s fleet. 


is the first of 6 new vessels designed for service in the tropic trade 


$1 a bushel from Kansas City to 
Shanghai, close to that from the Pacific 
Coast to Shanghai, but commercial 
matters have no place in philanthropy. 

The deepest mystery of all still 
surrounds the board's proposal to de- 
stroy a third of the new cotton crop 
The most popular explanation, evi- 
denced in the very bad ‘“‘press’ which 
the proposal got everywhere, is simply 
that the board lost its head, and declared 
its complete bankruptcy of ideas by 
this last desperate reductio ad absurdum 
But there are more fancy interpreta- 
tions around the capital 

One Explanation 

The reasoning runs like this: The 
board knew that the farmer would not 
voluntarily destroy his crop any more 
than he would easily be persuaded to 
cut acreage. It had no legal power to 
compel him to do either. The only 
thing that would compel him was the 
brutal fact of ruinously low prices. This 
is the board’s real medicine, and this 
is why the board has refused to com 
mit itself on holding the carryover 
So when the crop report broke prices 
to new low levels, the board put its 
proposal to the cotton farmer in the 
form of a dicker: “You destroy a third 
of the crop and we'll agree not to sell 
our 34 million bales of cotton.” The 
loud laugh that greeted this has left 
the board in just the position it wanted 
It has an alibi for the present low price, 
and it is free to keep the price down 


16 


and enforce the lesson of 
duction next year by selling its holdings 

If this was the scheme, as many in 
Washington believe, its outcome is 
likely to be disappointing. It had too 
many flaws, and it did not reckon with 
politics in December. Of the 
prices of cotton, like wheat, cannot be 
explained by the size of the crop or 
by the Farm Board's holdings. There 
have been several larger wheat crops, 
and in 1926 there was a larger supply 
of cotton, than face us now, with no 
such decline in prices as has taken place 
1929 


acreage 


course, 


since There isn’t too much wheat 
or cotton; there is only too little money 
in the right places to buy it. Moreover, 
cotton farmers did reduce acreage, but 
Nature increased the yield 

Finally, low prices will not make 
farmers stop raising cotton or wheat; 
it will only make them raise the devil 
with the Farm Board in Congress, and 
that is what they are preparing to do 
in December. The McNary-Haugen 
equalization fee scheme or the export 
debenture idea, or both, are sure to be 
embodied in the present Agricultural 
Marketing Act and passed, and will 
probably not be vetoed outright, but 
left to the “discretion” of the Farm 
Board to apply 

Revival of 
chasing power will probably raise cot 
ton prices next year anyway. An in 
creased consumption of 3 million bales 
is forecast by some authorities 


consumption and pur 


The one sure thing is that if the 
Farm Board is to have its powers ex 
tended, by the next Congress along lines 
of stabilization action, it wi'l need 
some more money to play with. Paper 
losses in its wheat and cotton operations 
so far are about $250 millions—halt 
of the fund appropriated 2 years ago 


Copper Market Gloomy, 
More Restriction Looms 


ALTHOUGH no new developments 
regarding an accord for further curtail 
ment of copper production are in evi 
dence, it is very probable that another 
move in that direction will be mad 
before the international copper agrec 
ment celebrates its first anniversary in 
November. 

The need of another 
output is becoming increasingly im 
perative. Experience has shown that 
the 15% curtailment agreed to last 
November has not been enough. Th: 
decline in consumption has gone beyond 
all expectations Surplus stocks 
risen tremendously 

A few months ago, Messrs 
Pisart and Gutt, representatives of th« 
Katanga copper group, were visiting this 
country, the question of further curtail 
ment is believed to have been broached 
to them, but without result. In Jun 
producers again discussed the matter 
but agreement. At that time 
copper had fallen to 8¢ a pound 

Soon 
nouncement of the Hoover debt mora 
torium plan. The price of copper went 
Talk about restriction ceased 
But the rise, unsupported by any changes 


drastic cut in 


while 


without 


after, however, came the an 


up to 9¢ 


in the industry itself, was only momen 
tary. Almost the 
started again to go downward 

At present copper is selling at 7! 
a pound, at which level even the lowest 
cost producers find it impossible to 
sell the metal at a profit. 

Stocks at New High 

At the same time, stocks of refined 
copper have mounted to the highest 
level on record. At the end of July 
refined supplies in the hands of North 
and South American producers stood at 
440,417 tons against 413,474 
the end of June, an increase of 26,943 


immediately pric 


tons at 


tons. Besides, the invisible supplies in 
the hands of fabricators are believed to 
be considerable 

The immediate outlook in the copper 
market thus remains gloomy. With no 
improvement in consumption in sight, 
copper producers look upon further r 
striction of output as the only remedy 
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Internationals are a boon 
to the pipe-liner: Roy Parkhill 
owns 72, and Oklahoma 
Contracting owns 98 


The Pioneer Spirit is far from dead, 
and the tough jobs are not all fin- 
ished Tom Jones and Roy Parkhill 
will teil you that. 

These men, respective heads of the 
Oklahoma Contracting Co. and the 
Par«xhill Truck Co., w ill tell you that 
it’s a man’s job to lay the pipe lines 
that carry some of the country’s great 
natural resources. They will tell 
you that a Pipe i iner must dyna- 
mite the hills...cross under and 
over great rivers... a through 
forests and swamps. No easy roads 

for him; in fact, no roads at all. 

These men will also tell 
youthata Pipe-Liner on the 
job likes two things best in 
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Tough Jol 


==" are not all done 2 yet! 


the world; hot dry weather, and In- 
ternational Trucks. 

For Internationals play a heavy 
role in this great ai The “y take 
on loads of 24-inch steel pipe in 40 to 
80-foot sections weighing up to 7,200 
pounds...and string it along the 
roughest right-of-way. The *y haul the 
materials, too... the ouplings and 
the skids and the hot paint. They 
transport the fence-busters and the 
muckers and the other crews and 
gangs of workmen. They do all this 
in the fair wes’ her a Pipe-Liner loves 
... or in the rainy weather he hates. 

The Oklahoma Contracting Co. 
owns 98 International Trucks. The 
Parkhill Truck Co. owns 72. Pipe- 
Liners, Drillers and Trucking Con- 
tractors from coast to coast prefer 
them. And wherever these Interna- 

tionals go, Service is 


national Harvester maintains 183 
Company -owned Branches in the 
United States and Canada, and there 
are dealers everywhere. 

You need Internationals . .. and 
International Service. Both will 
serve you faithfully and economi- 
cally. "Sizes range from %-ton to 
5-ton, and any branc hor cies will 
demonstrate any model for you... 
on your own job. : 


Ask the nearest branch or dealer 
about the new 
1',-ton 4-speed International 
8075 
and the new 
Six-Speed Special 
$725 


Prices: chassia, f. o. b. factory 


always in the field INTERNATIONAL HARVESTER COMPAN) 


OF AMERICA 


before them! Inter- 606 8. Michigan Ave. Chicago, Ill. 
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General Dur chaser 
always capitulates to 


“BUYING 


There he is, old General Purchaser, the object of your unless you have at your command the victory-clinching 
conquest in the war for sales and profits! His, the power power of “Buying Literature”! 
to decide and act, with battalions of dollars to back up r “Buying Literature” is the mop-up division of your sales 


his decisions! army. When all your other efforts have made him con- 


He stands between you and your sales objectives. You scious of your presence in his territory, your “Buying Liter- 
must use all your forces on him if you expect to win. ature”, properly prepared and presented, breaks down 
Your barrage of “selling literature”, the sharp-shooting or his defences and leaves him unprotected to the shafts of 
mass attack of your sales forces will avail you nothing fact and logic about your company and your product. 


© 1931 W. B.C. Co. 
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a USE “BUYING LITERATURE” AS WELL AS “SELLING LITERATURE” 


sales 


con- 
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This shrewd and elusive old warrior exemplifies the 1 to 19 men who 


function in the purchase of industrial equipment and supplies. 
In 45% of their engagements, only one sales force makes contact with him. 


in 32% of the battles, “Buying Literature” licks him “hands down” with- 


out the aid of the sales force. 


in your offensive for sales and profits do not “pooh-pooh” the potent, 
victory-clinching power of “Buying Literature’! 


“Buying Literature”, in the shape of definite technical facts, data as to 
size, weights, dimensions, speeds, stresses, strains — other information 
—which intelligently helps your prospects to buy, will in most cases, 
clinch the order, after your advertising and other “selling literature” — 


and your sales force — have sold the idea of ownership. 


Dollars invested in “Buying Literature” provide greater effectiveness in 
breaking down the resistance of Old General Purchaser than any other 


medium you can employ. 


Send for Copies 
of these Books! 


Any of these four books — examples of Conkey's Buying Literature will 
be mailed you upon request. They tell the full and complete story of 
the facilities of the W. B. Conkey Co. and how this company can serve 
you, as well as giving you concrete examples of how other successful 


manufacturers are using “Buying Literature” to their decided advantage. 


INDIANA 
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Wide Reading 


INDEPENDENT STORES VERSUS CHAINS IN 
rHeE Grocery Carl N. Schmalz 
Harvard Busine Review, Summer. “A 
mechanism which no longer meets our needs 
(independents) is being displaced by one 
which operates at smaller unit costs and 
serves more satisfactorily.’ 


TAMMANY’'S Gras-Bac. Ralph E. Renaud 
Forum, August. Who's who in graft, and 
what he gets 

GraFt IN Business: Bonuses, CorPoRA- 
TION JUGGLING AND BANKS AS PAWNS 
John T. Flynn. New Republic, Aug. 19 
The corporation is our most serious problem 
Five concrete suggestions for corporate re 
form 

Bus OPERATION ON Eve OF EXPANSION 
IN Russia. John M. Carmody. Bus Tran 
portation, August. An engineer surveys the 
outlook in relation to railroad development 


DEVELOPMENT OF THE Soviet MEat 
PACKING INbusTRY. Economic Revieu f 
the Soviet Union, Aug. 15. Emphasis is 
turning to consumer goods. American met! 
ods and machines in the packing industry 


REFRIGERATION Sets A PAcE To CHAI 
LENGE OrTHer INpusTrRIES. Sales Mana 
ment, Aug. 8. One industry that is booming 
Successful policies of 8 companies. 


TRADE COOPERATION. Vernor M. Schenck 
Publishers’ Weekly, Aug. 8. Publisher, job 
ber, retailer need to cooperate It is the 
awful load of dead stock which is one of 
the chief barriers to the success of retail 


bookselling 


THe Srx-Hour Day. Lewis J. Brow: 
Executives Service Bulletin, August The 
Kellogg Co. finds it profitable after a ¢ 
month trial 


THE T ARIF! AND SociaL CONTRO 
Ralph E. Flanders. Aflantic, September 
Tariff is not the basis of the depres: 


132 ADVERTISERS REPORT FoR First 6 
MONTHS OF 1931. Printers’ Ink, Aug. 13 
A table showing net profits—and losses 
for some of the leading national advertisers 


HURDLING THE CUSTOMS BARRIERS ON 
FOREIGN SAMPLES. Roberta P. Wake 
held. Export Advertiser, August. What car 
be sent as samples to various Europ 


countries 


BOOKS 


[He CHALLENGE OF CHAIN Store Di: 
TRIBUTION. M. M. Zimmerman, Harper 


34 pp., $5 Unusually « mplete and f 
presented record of important facts 
Dd $ or w h the present status and fut 
pects of the various distributing 
may be appraised 
MARKETING PRINCIPLES. Jol Fre 
Pyle. McGraw-Hill, 565 pp., $4. Meth 
market evaluation, buying habits in specif 


ids, existing types of marketing 
and other important related si 


tively discussed 


America’s ANswer. Robert Sibley. Fara 


lon Pres pp., $5. Power is the a 
to Rus: hallenge. In the race, Russia ca 
not succeed more than the United States 


can fail 
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od & Unde 
German Ratt Coach—A German railroad’s solution of the short-haul, 
branch line problem is this bus on rails, a cross between the motor 
bus and the railroad car, with the advantages of both 


Underw 


Hard Times, “Hands Off,” Explain 
Colorado Fuel & Iron Wage Cut 


Rockefellers’ “unfortunate heritage” can only 


wait for the end of depression—and a buyer 


CoMPARED to Rockefeller men, diplo- 
matists are chatter-boxes. That is why, 
last week, no news man could find out 
about the wage cut out on Colorado 
Fuel & Iron, legendary Rockefeller 
property, and hereditary thorn in the 
Rockefeller ribs. 

But it is no secret that, ever since 
1892, Colorado Fuel & Iron had led at 
Pueblo an existence marred by occasional 
but historic labor struggles. The prime 
trouble with this largest of steel pro- 
ducers west of the Mississippi is that 
it is on an island, a thousand miles from 
markets east and west. Not even the 
war-time and post-wartime managements 
could establish earnings records that 
would persuade either U. S. Steel or 
Bethlehem that it would be worth while 
to buy the property. 

Rockefellers Hang On 

Now the Rockefellers are stubborn 
losers. They have ever shown a willing- 
ness to hang on until they get their 
price. Judge Gary and the Great Mor- 
gan found out how slow they could 
be in the bargaining that went on over 
the priceless Messabe range of ore in 
the Northland, when Big Steel had to 
have it. 

The partners of the Rockefellers in 
this steel venture are Denver people, old 
family men and rich as Denver capital- 


ists go. The Rockefellers have been 
patient with their management, but it 
should also be remembered that the 
Denver gentlemen have been of idyllic 
patience in waiting for their billionaire 
partners to sell out. 

For 5 years, from 1925 through 1929, 
the corporation did pretty well, with 
new record earnings since 1918. But 
1928 was only fair; 1929 showed im- 
provement and it was then that another 
determined effort was made to sell the 
concern, not to Bethlehem, most logical 
of purchasers, but to Cyrus Stephen 
Eaton, then in the heyday of his promise 
as a large industrial promoter 
and one of the most prominent figures 
in the steel industry. 

Negotiations Fruitless 

The deal fell through, no man knows 
why, after lengthy negotiations. C. F. 
& I. had never looked better in her 
life, for the mew Rockefeller manage- 
ment had ploughed back great sums 
into the property. Recognized it was, 
of course, that Big Steel could not very 
well make the purchase because she was 
already too near the 50% position in 
the country’s steel industry that Judge 
Gary had set as a safe figure. Further- 
more, Big Steel had purchased a small 
property on the Pacific Coast. So had 
Bethlehem, which was a frank disap- 


scale 


pointment to Colorado, for it looked 
harder than ever to find a suitable buyer 

With the breaking of 1930, earnings 
went down in the general collapse 
They were 41¢, instead of $6.43 in 
1929 and $7.10 in 1927. September 
and December quarters of 1930 showed 
hard losses, $775,000 and $509,000, 
continued in the first quarter of 1931. 

Then came open trouble in the coal 
markets supplied by C. F.& I. A rich 
competitor, here unspecified, slashed 
prices. Colorado called its salaried men 
together and they agreed without diff- 
culty to a decrease. 

Wages Cut 

Then, operating under the Colorado 
statute requiring either a thirty days’ 
posted notice or a voluntary petition 
from the workers, the management 
downed the wage scale in the mines by 
$1.27 per day to a level of $5.25. 

From published accounts at the time 
it appeared that the management was 
not unanimous in its views, for des- 
patches from Denver that went unde- 
nied quoted some management men as 
opposed to the cut on the ground that 
it would not and could not materially 
increase the output of Colorado's mines. 

Too much attention should not be 
paid to the Rockefeller stock ownership 
in C. F. & I. It is sufficiently known 
by this time that Mr. Rockefeller, Jr., 
does not permit his whims or personal 
policies to interfere with vested manage- 
ment by the career men. And 
less fortunate steel and coal investment 
he is just as aloof as in the great oil 
companies. 

Hands Off Policy 

President Arthur Roeder is reputed to 
be an engineer of talent and a manager 
of excellence He is also rated as a 
totally fair man. His time is spent be- 
tween Denver, Pueblo, and his greater 
rail buying customers; Wall Street 
knows him not. And such is the neu- 
trality of Rockefeller proprietorship that 
any criticism of its wage policy is unjust. 
It has no policy at all. The old line 
Standard Oil companies can maintain 


in his 


wages because of peculiar working con 
ditions proper to the very nature of the 
industry. Also because they are very 
old and immensely rich in cash and 
securities piled up against just such a 
day as this one. Colorado Fuel & Iron 
is not a typical Rockefeller proposition, 
it is an unlucky heritage. This great 
family has had singularly little labor 
trouble in its own field. It has certainly 
opened up the great career to talent. On 
the interior facade at 26 Broadway, are 
a lot of names that were once obscure, 


workers all 
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For Every 


A: ONE in his opinion stands the busi- 
ness man who thinks, **My business is so 
different that Muvricraru will not bene- 
fit my selling and operating methods.” 

Thousands of businesses, from small 
retail stores to giant corporations, know 
differently ...as a result of definite 
betterment in sales, operating expense, 
and profits... after MuLriGrarH was 
put to work. 

There is a Mu tticrarn exactly 
suited to the needs of your business. 
With savings up to 40 per cent .. . right 
in your own office . . . it will print the 
booklets, folders, price lists, enclosures, 
post cards, blotters, personalized sales 


The American Multigraph Sales Co. 


1802 East 40th Street, Cleveland, Ohio Address 


DIVISIONS OF 
ADDRESSOGRAPH-MULTIGRAPH CORPORATION » 


Sales and Service Agencies in 


This portfoho,acom 

plete guide to MULTI 

GRAPH operation, 

sent on request. If it 

MONET gives you one sales 
building or expense 

| reducing idea only, 
it is well worth 
| your reading time. 
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ograph-Multigraph of Canada, Limited, Toronto, Ontario 


lo 


Increase Sales 
Reduce Expense 
Build Profits 


cLass 5200 puPLIGRArH 
For complete letters. $285.00 
and up, f. o. b. factory 


letters so essential to large- 
volume selling. And, as with 
numerous users, permit you to - 
finance an ample advertising 
program through savings in printing. 

Your stationery, office, and factory 


forms, miscellaneous printing and im- 
printing, can be produced with similar “or. je 


MopeEL 100 
MULTIGRAPH 


savings ... substantially reducing the 
cost of materials needed in administra- 
tion, accounting, production, and serv- 
ice activities. 

The net result is greater profit... a 
sufficient reason for adopting Mutri- 
Grarn. A representative will ex- 
plain applications at your request. 


the Principal Cities of the World ; j 


| 
CO 
‘ 
i 
a 
‘eet A 4 
Cu- 
hat iff y ‘ 
st. 
mn -\ 
he 
on or 
‘ —_2 A COMPLETE SALES PROMOTIONAL DEPARTMENT FOR EVERY BUSINESS 
K 21 


While Others May Debate Wages, 
Oil Follows a Tradition 


Shell’s guarantee is shrewd policy based on 
lessons learned in distant drilling fields 


WHILE the railroads are engaged with 
doubts and debates over wage cuts (BW 
—Aug19’31), something quite different 
is happening in oil, which stands next 
to the railroads in size in our industrial 
paraphernalia, and second to railroads, 
too, in age. An oil company, and an 
integral part of perhaps the largest oil 
company in the world—or if not the 
largest then the second largest—has 
announced officially and publicly its 
guarantee to maintain all wages and all 
salaries for one year. It was the Shell 
Oil Co., a Dutch-British concern in con 
ception and management, that thus 
came out after a meeting of its Cali- 
fornia operating corporation at Santa 
Barbara. 
Expected to Follow 

The officials at the Manhattan offices 
of the Shell-Union, holding company 
for the Shell Oil on the Pacific Coast, 
the Shell Petroleum in the Middle West, 
and the Shell Eastern in the East, de- 
clined to be quoted as to whether the 
other 2 operating companies would fol- 
low suit, but other oil executives took 
it that they would do so, according to 
their immemorial practice of sticking 
to the same principles all over the earth 
which is the Dutch Shell's field 

American competitors of Shell ascribe 
this unique announcement to 3 consid 
erations, one of them a tradition, an 
other an accident, and still another a 
clever and far-seeing policy of man 
agement. 

A Dutch Precedent 

First, it is an old Dutch custom not 
to get rattled about labor. Sir Henri 
Wilhelm August Deterding has passed 
along down to his able Dutch managers 
in the United States his confidence in 
the principle of hiring as few people 
as possible at the going rates of wages 
and salaries and then promoting the 
brilliant ones combed out from the mass 
of them to fabulous positions of power 
and opulence. He has only 24,000 or 
25,000 men on his rolls in this country, 
which is very few considering the size 
of the business and its widespread ter- 
ritory. A few more than a third of 
them have already received their guar- 
antee of a year of truce in the wage- 
cutting war of the times 

And Royal Dutch is having worse 


times than most right now. The $20,- 
959,506 loss of Shell Union alone for 
the first 6 months of 1931 is the most 
shocking result yet turned in by oildom. 
But that, explained enemy and admiring 
oil men last week, is due to expansion, 
to inflationism. Shel! has been buying 
filling stations right and left all over 
the land. } 
The California Accident 

Shell's accident was her California 
labor struggle right after the war. She 
was new to the country then and not 
yet on to its ways. It was a bad row. 
When Deterding got a report on it he 
ordered, fighting; arbitrate.” And 
everybody arbitrated. Shell, accustomed 
to Europe, has no horror of unions, 
those institutions which have been part 
of Dutch life since the Middle Ages. 
A sort of wage contract was drawn up, 
agreed to by everybody from the lowest 
Mexican gang man to H. W. A. D., 
himself. And it has always been an- 
nually renewed ever since. So was 
announcement made about it last week, 
merely its renewal 

The clever policy is this: Shell is in 


an enemy country. Out on Long Island 
she rotates her digits of gallons per 
dollar always just one ahead of Socony 
and the others; last week the others sold 
7 gallons for the minor banknote, so 
she sold 8; she also persuades filling 
stationers to sell out to Shell or to sell 
Shell gas only; she hires away the best 
salesmen, chemists, pipeliners, still reg- 
ulators. Abroad she faces our export 
companies in every port and on every 
corner of every sizeable town. Conse- 
quently, she is not looking for any 
avoidable trouble. Furthermore, she 
faces today the most trying ordeal of her 
relatively young career. Socony and 
Vacuum have merged, Jersey and Cali- 
fornia may merge tomorrow. Her 
struggle against their hegemony in the 
Eastern and Western parts of the United 
States and in all the export markets of 
the world will be an epic affair. It is 
evident that the Dutch management and 
the Dutch-English board of directors 
think that the good opinion of labor and 
of consumer in this battle is worth 
paying for. 
Rockefellerian Doctrine 

Old Standard of Jersey and the other 
great Standard companies have kept 
strictly to the Rockefellerian doctrine 
throughout this depression. Walter 
Teagle once defined it in a speech that 
got repeated in a sort of editorial in the 
Lamp, first of house organs. It was: 
(1) Frugality. This means knowing 
how to save both a million and a dollar. 
(2) Commercial integrity. This means 


Wide World 


THE Line Enps—The new 800-mile tube “of Phillips 
Petroleum from Borger, Texas, to East St. Louis, Illinois, is reputed to be 


the longest pipeline for gasoline. 


This is the new East St. Louis terminal 
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the sacredness of the ethical obligation | 


along with the legal one. It means ex- 
ecuting your moral duty to your workers 
just as you execute your signed contracts. 
(3) Tradition. This means the keeping 
intact of all the hereditary learning and 
experience of an ancient art 
No Standard Cuts 

No Standard company has yet cut 
wages or salaries. Not one has resorted 
to the unpleasant practice, so widely 
evident today among smaller and weaker 
organizations, of weeding out the older 
men, ripe for pensions. There are more 
men well along in years in Standard Oil 
outfits than in any other run of compa 
nies. Management men at 26 Broadway 
say it is good business to keep the old 
men on the job because the oil business 
is nine-tenths judgment and one-tenth 
energy. Eyesight and brawn will do no 
good constructing a pipe-line in Iraq, 
but experience will tell the solitary pio 
neer what to do about the troubling 
Arab tribes. 

True, Standard did give out last week 
a statement about its plan to modify its 
employee annuity and insurance pro- 
visions as of Jan. 1 next and it did state 
frankly that the new arrangements 
would reduce the company’s outlays for 
this purpose. But the action will not 
be retroactive and the company has 
today in reserve $53,825,598 for an 
nuities and $22,672,365 for insurance 


Gas Firm Employees Learn 
How to Handle Customers 


THE Employee Relations 
Course sponsored by the American Gas 
Association, member 
plants, has been unusually successful ; 
with 7,000 members is believed to be 
the largest enrollment of any single 
industrial course in the country. Its 
purpose is to build up in employees 
who meet the public a higher degree 
of skill in handling customers. Those 
enrolled include meter readers, fitters, 
shopmen, telephone operators, collec 
tors, cashiers, information clerks, and 
secretaries. 

The course was introduced in Octo 
ber, 1930. Since then monthly enroll 
ments have averaged 600. About 150 
companies have made the course avail 
able for their employees. Unusual com 
pletion records are reported. Of 644 
employees enrolled by the consolidated 
Gas & Electric Co., Baltimore, 98% 
completed the course. Public Service 
Electric & Gas Co., Newark, had 702 
employees enrolled. Excepting 7 who 
left the company, all completed the 
course. 


Customer 


conducted in 
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* “SERVING THE EMPIRE OF THE WEST™ * 


CALIFORNIA 
ENRICHES OLD TRADITIONS 


In “49 the California 
miner crouched at the 
side of a mountain 
stream and with a rusty 
pan patiently washed 
the gold from the gravel. 
From this 
origin grew the industry 
of modern California. 
Today, as the leading manufacturing 
state of the West. California is fairly 
launched in a new career to supple- 
ment rich traditions in cattle raising. 
mining and agriculture. 

We are interested in knowing what 
this manufacturing era portends in new 
business opportunities. What will a 
dec ade see? 

Already manufacturing contributes 
more than half of the basic income — 
leading agriculture, showing a half-bil- 
lion dollar annual increase since 1920 
The same rate of growth indicates an 
annuai output in 1940 in excess of 
$1.500,000,000. 

The state is attuned to the indus- 
trial pit ch. Utilities will spend a 
billion dollars in the ensuing decade 


on water, power, fuel 
extensions . . . natural 
gas, only recently 
exploited, is finding 
increasing industrial 
uses for cheap fuel 
new highways projected 
will cost $313.,000.000 
an $18,000,000 
railroad extension will bring additional! 
transcontinental service to San Fran 
cisco Bay via the Northwest .. 
way improvements centering about San 
Francisco Bay in the next two years 
will cost $6.000.000 . . . $110.000.000 
to be spent in bridge projects will give 


water 


impetus to greater regional trade . . 

‘hese are significant indices of the 
forward movement of a state which 
adds 6.55 per cent. to its population 
annually, a billion dollars to its basi: 
income in a decade 

~** 

For 61 years the Crocker name has beer 
identified with progress througho t the 
territory between the Continental Divice 
the Pacific Shore . . . the Empire of the We 
At the Port of San Francisco the Crocker 
tutions provide the broad-gauged banking 


facilities which stimul «te this regional 


CROCKER FIRST NATIONAL BANK 
CROCKER FIRST FEDERAL TRUST CO. + CROCKER FIRST CO 
OF SAN FRANCISCO 
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THE 


Pierce-Arrow quality is attractively carr 


pictured and described in several 
booklets, including one which treats of 
the special custom models by LeBaron. 
These are obtainable from the Pierce- 
Arrow dealer, or by mail-request 
from The Pierce-Arrow Motor 
Car Company, Buffalo, New York. 
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n every representative American community, the roster of Pierce-Arrow owners 


onfirms a public belief that an exclusive and highly valued distinction attaches 
o ownership of this car . .. More than a social or business asset, however, is 
jierce-Arrow.. Its return in performance is great beyond all ordinary appraisal. 


Its engineering and design find expression in rare survival-value. It is, in fact, 


America’s finest motor car ... Thus through three decades—always reveal- 


ing beneath each lovely and modish exterior, sound, intrinsic worth—always 


carrying to farther heights the many distinguished Pierce-Arrow superiorities. 


THREE NEW GROUPS, ALL WITH FREE WHEELING: AT $2685 AND UP; AT $3450 AND UP; AT $4275 


AND UP. (SPECIAL CUSTOM-BUILT MODELS UP TO $10,000.) ALL PRICES F. O. B. BUFFALO. 
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Patenting of Plants Promises 


Big Profits—and Big Problems 


Successful test of new law will change 


whole future of an important industry 


AFTER a year of study and cavtious as much financial protection as the in- 


preparation of precedent, the govern- 
ment issued on Tuesday the country's 
first plant patent. The future of the 
experiment is viewed with some trepida- 
tion because the intricacies of patent 
procedure are certain to entangle with 
the variable mysteries of plant germina- 
tion, and because of the huge industry 
involved. 

Incomplete returns from the 1930 
census give us a first authentic hint of 
horticulture’s dollar importance. Six 
states (Colorado, Pennsylvania, Rhode 
Island, Maryland, New Jersey, Illinois) 
had investments in lands, buildings, and 
equipment of $141,321,000. Annual 
sales in the larger categories were 
$61,345,000. The total breaks down 
this way: sales of flowers, vegetables, 
etc., grown under glass, $46,576,000; 
nursery stock, $12,810,000; bulbs, 
$668,000; flower and vegetable seed, 
$1,291,000. The figures will be swelled 
tremenduously by returns from New 
York, California, and Mid-West states. 
Back in 1919, total sales of flowers and 
flowering plants were estimated at 
$61,892,000; of nursery products in- 
cluding all sorts of trees and berry 
bushes, at $20,434,000. 

First Test Important 

Executives of the companies backed 
the movement for the new law without 
emphasizing their doubts, and are 
watching with intense interest the out- 
come of the first test. U. S. Plant 
Patent No. 1 covers the ever-blooming 
peculiarity of a pink climbing rose and 
is the promising property of the Somer- 
set Rose Nursery, New Brunswick, 
N. J. Future wanderings of this debu- 
tante will be under the name of The 
New Dawn. Henry A. Dreer Co., 
Philadelphia, captured exclusive dis- 
tribution for this country. Publicity 
already in ink proves that that astute 
corporation realizes the advertising 
possibilities of a long-sought variety 
and also of U. S. Patent No. 1. 

President Hoover's signing of the 
amendment to the patent law in May, 
last year, was greeted with general ap- 
plause. There was no just answer to the 
demand that the originator of a beauti- 
ful flower or a delicious fruit be given 
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ventor of a can opener. Edison en- 
dorsed the bill. Words of the dead 
Luther Burbank were quoted in its 
favor: 

“A man can patent a mousetrap or 
copyright a nasty song, but if he gives 
to the world a new fruit . . . he will 
be fortunate if he is rewarded by so 
much as having his mame connected 
with the result.” 

Burbank had to get money for his 
experiments by writing and selling the 
use of his name. Under the old dis- 
pensation, the only way the originator 
of a species could profit was to accumu- 
late a stock, guard it, then sell the first 
plants for as high a price as possible. 
As soon as they were distributed he lost 
control. There were a few cases of 
breeders making small fortunes by run- 
ning up the price for the original stock 
of berries, fruits, or flowers. 

Plant Breeders Lose 

The fortunes usually went to com- 
panies with establishments that could 
multiply the stock and sell it rapidly 
It was seldom necessary to burglarize 
greenhouses during the experimental 
stage. All one had to do was wait, buy 
a few of the original plants and hurry 
the reproductions. 

Few plant breeders drive Hispana- 
Suizas. Mostly they are patient, loving 
fanatics who freely give their discoveries 
to the world and see them exploited by 
others. Could he have controlled his 
discovery, Judge J. H. Logan would 
have made an immense fortune out of 
the mesalliance between the blackberry 
and raspberry in his California garden. 
For the most part, the country has been 
forced to depend on the work of zealots 
who labor for insulting wages in ex- 
perimental gardens of federal and state 
governments. It would be fantastic to 
compare the results of these experiments 
to their costs 

The late Dr. W. Van Fleet, a govern- 
ment employee, produced the climbing 
rose bearing his name which is far and 
away most popular in the country. Dr. 
A. D. Shamel, of the Bureau of Plant 
Industry, has revolutionized the Cali- 
fornia citrus industry. Another, Dr. 

Frederick Coville, has done wonders 


with the lowly blueberry. All our navel 
oranges come from a variety discovered 
in Brazil. It was pointed out that the 
plant patent law would open up a vast 
field for private research, would afford 
an incentive for independent experi- 
menters to create new varieties whose 
profits would be their own. 

So Congress passed the act. The 
patent gives for 17 years exclusive right 
to propagate the new plant by asexual 
reproduction only—that is, by grafting, 
budding, cuttings, layering, cell division, 
and the like, but not by seeds. True 
tubers are excepted; they include such 
farnous internationals as the Irish potato 
and the Jerusalem artichoke. Patent pro- 
tection is extended to fruit and nut 
trees, berries, grapes, most ornamental 
trees and shrubs, many perennials, 
dahlias, and gladioli. 

Apparently the new act was one of 
simple justice. Congress enjoyed a 
momentary glow of righteousness, and 
promptly forgot the matter. But the 
end is not yet, as other countries know. 
England has a plant registration law. 


International News 
PLANTs—These are the 
climbing roses which won the first 
plant patent ever issued because 
of their ever-blooming feature. 
Henry Bosenberg, New Jersey 
nurseryman, “invented” them 
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Butss ON A Bie Scate—This West Coast flower farmer uses a potato 
digger to harvest his daffodil bulbs for the Eastern markets 


Canada and France have plant patent 
laws. Canada's law has been in force 
since 1927 but since then only about 7 
patents have been granted. 

Our Patent Office and the Depart- 
ment of Agriculture (which must answer 
the technical questions ) expect plenty 
of argument and litigation. Nature isn’t 
going to alter her complex processes 
just because Congress has passed a law 
There lies the expected trouble. Me- 
chanical devices can be controlled, be 
cause one can patent a machine or a 
product, every one of which is exactly 
lfke the other. In nature no two things 
are alike. Also a plant product is 
capable of multiplying itself indefi 
nitely. Observe the case of The New 
Dawn Rose and Plant Patent No. 1: 

Botanical Amour 

An amour between an everblooming 
tea rose and a Dr. Van Fleet climber in 
the New Jersey garden of H. F. Bosen 
berg is believed to have produced The 
New Dawn which appeared as a sport 
The original bush and its first 200 chil- 
dren brought $1,000. Exclusive rights 


for propagation were also sold to the 


Somerset Nursery It is ready with 
30,000 plants for the anticipated first 
rush demand. 

Between 50,000 and 60,000 are prom- 
ised for next season. If they retail at $5 
each (an extremely high price) the first 
lot would bring $150,000. The usual 
cut for a distributing company is 30%, 
thus the Dreer share would be $45,000 
Dreer must keep its hold and prevent 
widespread reproduction by means of a 
stiff contract agreement with every per 
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son to whom it sells the plants. Beyond 
this point lie the serious possibilities. 
No two plants grown in the same 
soil are exactly alike. Change climate 
and considerable variation occurs. 
Other questions arise which are 
fraught with pleasant promise to the 
lawyers. Suppose a man buys a patented 
plant—has he the right to sell cut 
flowers from it? Or, suppose you have 


a patented apple tree and I buy the land 
from you—would the deed or lease have 
to contain a specific clause to prevent 
me, the new controller of the plant, 
from selling offshoots from it? 

Plant Specialists 

The famous New York gardens of 
Jackson & Perkins hope now to protect 
future discoveries as valuable as their 
Dorothy Perkins rose Stark Bros., 
Louisiana, Mo., (originators of the 
Delicious apple), and the Harrison 
Nurseries, Berlin, Md., may guard their 
developments in fruits and berries. As 
can E. W. Townsend & Son, Salisbury 
Md., in the strawberry held Among 
the large organizations specializing in 
roses are Premier Rose Gardens, Chi 
cago; Hill Bros., Richmond, Ind.; Con 
nard & Pile, West Grove, Pa. C. A 
Brazee, Torrance, Calif., is a big iris 
man. And the Florex Gardens, North 
Wales, Pa., are large raisers of peonies 
A. E. Kunderd, Goshen, Ind., is a lead 
ing gladiolus producer. 

It is the nurseries which through 
their association fought hardest for the 
law, which stand to gain most from it 
Those patient benefactors in government 
pay must continue to release their dis 
coveries without personal enrichment 
since they are beyond the provisions of 
the patent amendment. Individual 
breeders who labor for love will con 
tinue to content themselves with having 
new varicties bear their names. 


Drop in Cigarette Sales 
Tests Tobacco Strategy 


But the “4 generals”’ are used to coping 


with difficulties 


MANUFACTURERS of popular brand 
cigarettes are disturbed by the rather 
sharp drop in cigarette consumption re- 
flected in figures for July, 1931, first 
month since wholesale prices were raised 
from $6.40 to $6.85 a thousand, adding 
from 1¢ to 24¢ to the retail price for a 
pack of 20 

Originally announced as a move to 
help retailers more nearly cover handling 
costs on cigarette sales, the price in- 
crease was not expected to have detri- 
mental effect on sales. Cigarette smok- 
ing was presumed to be too well 
established, daily consumption too nearly 
stabilized, for that 

Yet the July, 1931, total of 10,699, 


528,523 small cigarettes is 1,159,311, 


and with each other 


740, or nearly 10% below that of July, 
1930 June sales—made at the old 
prices—were only 242 millions or about 
2% below 1930 figures, which is prob 
ably a fair reflection of depression 
conditions 

Figured on a per capita basis and 
without allowance for a probable in 
crease in the actual number of cigarett 
smokers, the July drop indicates tha 
consumption was reduced from 96.5 to 
87 cigarettes a month. And inquiry 
among retailers and actual users of 
cigarettes confirms the impression that 
what was assumed to be an insignificant 
increase in price has definitely affected 
cigarette ust Smokers who formerly 


bought 2 packs for a ready quarter are 
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not such free spenders when 2 packs 
cost from 27¢ to 29¢, have increased 
single-pack buying. With a shorter 
supply on hand, they have been using 
cigarettes more sparingly. 

Other factors have affected sales. To 
a federal tax of 6¢ included in the re- 
tail price of each pack of 20, new state 
taxes have been added. Thirteen states 
now collect from 10% (Georgia) to 
S¢ per pack (Arkansas) on each 
package. 

Rolling Their Own 

Many confirmed cigarette smokers, 
resenting heavy taxation, are once more 
rolling their own (BW —Jall’31) 
During the government fiscal year, June 
1930 to June 1931, tax collections on 
cigarette paper increased $117,941, and 
this was 1 of only 3 items of internal 
revenue showing an increase for that 
period. 

In some sections manufacturers are 
placing on the market new brands of 
cigarettes to sell for 10¢ per pack, tell- 
ing smokers that, to offset higher taxes, 
these cigarettes are sold at minimum of 
profit with much of the ordinary selling 
cost eliminated. 

Cigarettes are creating a lot of ex- 
citement this summer. The government 
is suspicious of the manner in which all 
4 big manufacturers raised wholesale 
prices on June 24 and has started an in- 
vestigation through the anti-trust divi- 
sion of the Department of Justice. All 
makers of popular brands are studying 
the results of the advance, foreseeing 
that a continued decline in consumption 
is likely to put prices back to former 
levels, perhaps to a lower wholesale 
figure if dealer cooperation is to be 
maintained. 

Too Much at Stake 

Tobacco has too big a stake in 
cigarettes to take many chances. If it 
is the soundest, most profitable, most 
aggressive business in the world today, 
the cigarette is the answer. 

So short a time ago as 1890 the 
United States manufactured 2.6 billions 
of them in 365 days. In 1911, when 
the old tobacco trust was busted, the 
figure was 10.5 billions. By 1915 it was 
nearly 18 billions. But this last year 
1930, it was 120 billions, which means 
that it is now 46 times as great as the 
production in 1890. 

The 4 top brands of popular-priced 
cigarettes are: 

(1) Lucky Strikes. The American 
Tobacco Co. is today manufacturing 
them at the rate of 45 billion a year 
It is expending in advertising $20 mil 
lions annually. 

(2) Camels. R. J. Reynolds Tobacco 
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Co. is turning out 35 billions of them. 
The advertising expenditure, although 
not officially published in its annual 
report as im the case of American 
Tobacco, is pretty accurately known by 
experts in this field to be about $16 
millions. 

(3) Chesterfields. Liggett & Myers 
Tobacco Co. makes annually 22 billions; 
advertising, $10 millions. 

(4) Old Golds. P. Lorillard Co. 
production is running at about 12 bil- 
lions. The exact advertising investment 
is in frequent dispute, but the best quali- 
fied students put it at about $6 millions. 

The total of manufacture in only 4 
brands is thus seen to be about 114 
billions out of an exactly known national 
production (the government publishes 
its tax return, based on 6¢ per package 
of 20), of a little less than 120 billions. 
That means that in the 50 or 60 other 
known brands—not counting totally 
ignored local cigarettes—there are sales 
of only 6 billions. 

5 Wall Street Princes 

On May 29, 1911, when the late 
Chief Justice White issued his decree of 
dissolution, 5 names figured promi- 
nently in the decision. Wall Street 
knew those names. They were: Thomas 
Fortune Ryan, Anthony N. Brady, 
Oliver H. Payne, William C. Whitney, 
and Peter A. B. Widener 

But today there is not a personage of 
any financial importance on the board 


of directors of amy one of these 4 
dominating companies. Each company 
is run exclusively by tobacco men. 

Foremost among them in public curi- 
osity stands George Washington Hill, 
president of American Tobacco. He is 
47, looks 37, has been uninterruptedly 
either in the tobacco country or the 
tobacco business except for 4 years at 
Williams College ever since that birth- 
day of the other George Washington 
when he was born. 

4-Letter Names 

As he said it once, to succeed in such 
a difficult vegetable as tobacco one must 
have a name with only 4 letters. Old 
Ryan had it. So did young Hill inherit 
talent from his great father, Percival 
Smith Hill. So with Chairman Bow- 
man Gray of the Reynolds Tobacco Co.., 
who left a $20-a-week job with a bank 
some 35 years ago to become one of 
old Reynolds’ salesmen at $6 per. Lig- 
gett & Myers boasts C. W. Toms—old 
protegé of the great James B. Duke 
who was a university professor for a 
time after he graduated from the Uni- 
versity of North Cavolina. The Trinity 
College where he taught became Duke 
University. And it is no other than 
B. L. Belt, one of the greatest of all 
salesmen, like Hill, who heads the 
P. Lorillard Co. 

The competition between these 4 
tobacco companies is as keen as the 
rivalry between the men themselves 


Acme 


Smoke Tester—The mechanical cigar smoker, one of the machines in 
the Tobacco Division of the Department of Agriculture. It tests the ash 
and burning qualities of different fillers, binders, and wrappers 
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There has never been any question, say 

tobacco students, of their getting to- 41 WI 1A] | GAINS 
gether about anything. For evidence | 

they point to that very price raise which | e 


the government is investigating | 

It would appear that in the practice | 7 / / 
of this difficult advertising and dis- 
tributing battle it is considered a fine . 


point to force one’s competitor to raise 266 


prices rather than to mark them up one’s 


self. The procedure in the former case 

has the advantage of making one sure ” 

that one’s competitor will stick on the 2 ~ 

same level. 21 is. 

Battle Long Drawn 2 Cc 

Well, in the long battle between the Oc v 

companies which had put the price per . <= 

thousand cigarettes down to $6.40, a And they point ne c 

battle involving a great many skir- to Gains youcan - O00 
ishes bacc yenera 

mishes, To Hill had make in Your 

thought all along that he had a slight > —W 

edge on General Gray of Reynolds Own Business On.* 

because of his larger scale of opera- aAoOW) 

tions. So, the legend goes, he fought 

on and on, making a profit, to be sure, 110 

as his annual report demonstrated, but 

not garnering as much as he would 96 


have liked for himself and stockholders. 
The reigning discounts had been shaved 
about as far as it would be wise to go, 
for merchants will not indefinitely sell 
cigarettes without some profit 

The upshot was famous, instant, even 
the stock market leaping sharply. 
Camel cigarette announced a mark-up 
in price of 45¢ a thousand, to $6.85 
Then instantly did Hill, flushed with 
victory, announce his own advance to 


the same level Liggett & Myers, 
Lorillard, watching anxiously from the here are real reasons for this growth mn the number 


side-lines, moved up their billed rates, of branches established in Dallas » » » 


too. Everybody was, on the same day, 

upon a new level. It was a real event, 

for cigarettes change seldom in price, 

only 3 times in the last 9 years, as a These executives established branches in Dallas because they knew (they 

matter of fact couldn't afford to guess) that by such expansion they were going to increase 
Mew their sales and their profits / 


Hill says openly that he believes con-- How could they be so sure? How could anyone judge a market so accurately” 


yersy may be good advertising, but 
The answer is in “The Southwest Market,"’ a 144 page book that has been 
that there are certainly other good kinds, claimed by executives as the most complete, clearest and finest book ever 


11925 $1926 $19 2741928 J1929 4193041931 


They are concrete reasons based upon hard market facts. Nothing else would 
make an executive risk expansion in years of curtailment, such as 1930 and 1931. 


too. The essential, he thinks, is sen prepared for free distribution on any 
sitiveness to change in everything, that specific market. Write for your copy 
any idea may wear out and that it ts ap ai 4 ‘ an ey on your business letterhead, or use 
the function of selling management to é the executive coupon today 
be ahead of the mood or the times, or Southwestern Headquarters 
whatever it is, rather than waiting along { to American Business She Southwest 
behind. Perhaps it is on account of 
this gay but practical spirit under the COUPON 
old soft felt hat that ever crowns Mr } 
Hill’s curious skull that there ts more Industrial Dallas, Inc. fa 
fun and more going on in tobacco today 547 Chamber of Commerce Bldg., Dallas | 
than in any other big show. It is per Please send free copy of your new beok, “The South «ant DALLAS 
haps even more spirited than those west Market,” to: — 
ancient and bitter oil fights, which had, _— Compan 
after all, something a little bit sinister at 

Title Address 
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Restaurants See Some Hopes, 
Some Threats in Price Cuts 


At least, they are getting more patrons, boosting 
a few checks—but competition is stiffer 


Drops in restaurant prices are marked 
this summer. The long-lost 5¢ ham 
sandwich is back agaim, accompanied by 
2 brothers, the 5¢ egg sandwich and 
the 5¢ cheese sandwich—thanks to low 
prices of poultry and dairy products. 

John R. Thompson, Jr., whose chain 
now operates 115 restaurants in 39 cities 
from Providence, R. I., to New Orleans 
and Kansas City, declines to tell The 
Business Week how much on 
price-leader items have increased since 
announcement of recent sensational 
price drops, uniform throughout the 
chain. He dees state, however, that the 
number of persoms fed in the 45 Chi- 
cago units rose 110,000 per week. As 
Thompson's feeds about 4} million per- 
sons per location per year, or 10,000 per 
week, this is a 25% increase in number 
served. 


sales 


Dessert Appeal 

Apple pie 4 la mode for 10¢ is a 
Thompson offering of more than usual 
interest. People economize on desserts 
in hard times. Since desserts are high- 
profit items, such economizing is a hard 
blow to restaurants. The favorite 
American pie, capped with a ball of ice 
cream which Mr. Thompson states costs 
his organization 3¢, is proving to be 
an excellent stimulator. 

Raklios chain, Chicago, has reduced 
breakfast of 1 pork chop, 1 egg, pota- 
toes, toast and coffee from 50¢ to 25¢; 
fried chicken dinners from 85¢ to 65¢; 
a $1 sirloin steak to 60¢. Similarly, 
Harmony cafeterias, Chicago, sell for 
15¢ a veal chop with spaghetti, formerly 
30¢; a club steak special for 25¢, previ- 
ously 50¢. “Prices are back to pre-war 
levels,"” comments the Chicago Herald 
& Examiner. 

“All You Can Eat” 

“All you can eat for 60¢" is one of 
Childs’ bids for depression patronage. 
Nine restaurants in the chain now make 
the offer. The other 111 branches are 
offering 60¢ breakfasts, 75¢ 
and $1 dinners on the “eat all-you- 
want” basis. It is getting business, is 
partly responsible for Childs’ increasing 
its number of employees over 400 this 


lunches 


summer. 
Mandel Brothers, Chicago department 
store, started in June to se “All you 
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can eat for 65¢,” termed by the manage- 
ment “a prosperity move.” There are 
71 dishes to choose from, “seconds” or 
“thirds” available for the asking. While 
the new plan has slowed up service con- 
siderably, it has staved off the usual hot 
weather decrease in patronage and on 
some days increased business as much as 
30%. The store’s intention, it is stated, 
is to make this no-limit luncheon a 
permanent thing. 

A la Carte Into Table d’°Héte 

Restaurants hitherto hopelessly a la 
carte are now flocking into the table 
d’héte class—and at popular prices 
They have to if they want to get busi- 
ness. Moderate and gradual price re- 
ductions are on table d’héte 
meals. They are made either by includ- 
ing more food or reducing the price. 
Both methods are now it 

The National Restaurant Association 


easier 


wide use. 


views with alarm this epidemic of price 
cutting. Warnings that pérsons enticed 
by low prices will be the very ones to 
leave when prices rise again are being 
broadcast. Overhead is a serious matter 
in the restaurant business, where most 
of the income is in 2 hours at noon and 
2 hours at night. 

Through it all, more new restaurants 
than ever before are being started. In 
the first 6 months of this year 245 new 
restaurants were opened in San Fran 
cisco as against 195 last year. Men out 
of work, with wives who can cook and 
children who can wait tables and wash 
dishes, are willing to take a chance at 
the business. 

Drug Store Competition 

Drug store competition is just an old 
problem with new angles. Soda foun 
tains no longer sell sodas only. There is 
in Atlanta, for example, a drug store 
that advertises a “special chicken din 
ner” for 40¢, ‘regular dinner’’ for 35¢ 
Restaurant men complain bitterly that 
drug stores are permitted to evade sani 
tary and other regulatory laws that they 
must observe. 

Statistics of the restaurant industry 
are meager. 

In San Francisco, ‘a good restaurant 


town,”” the Bureau of Hotels, Restau 


Ice-O-Mat 


Slot machines, built to resemble refrigerators, 


iN 


dee 


Intern 
and 


trically cooled, operated, and lighted, now serve neighborhood sections of 
Los Angeles, where 15 cents buys a 25-lb. cake, ready-wrapped 


THE BUSINESS WEEK 


i 
| 
| 
2 
4 
/ 
a | 


rice 
ticed 
to 
eing 
atter 
nost 
and 


ants 
In 


Burroughs 
Typewriter 
Accounting 
Machine 


CALCULATES AND PRINTS This remarkable machine 


AUGUST 


lends itself to an exception- 


RESULTS ... TYPEWRITES ally wide variety of uses 


because of its many outstand- 


COMPLETE DESCRIPTIONS ing Burroughs features. For 


example—it multiplies directly, adds and subtracts and prints the result 
of its own calculations—it accumulates and prints totals—and it posts 
several related records at one time, with complete typewritten descrip- 
tions if desired. Since many of its operations are performed automatically, 
it is fast, easy to operate and greatly increases the production of neat, 
accurate and timely records. 

Ask to see it demonstrated on any work you have that requires calcu 
lating and recording—especially on time tickets, billing, inventory, cost 
work, stores’ records, pro-rating, tax bills and similar jobs. Call the 
local Burroughs office, or, if you prefer, write for complete information. 


BURROUGHS ADDING MACHINE CO., 6239 SECOND BLVD., DETROIT, MICH 
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NaTuRAL GAS 
PROJECT 


—a job of co-ordination 


In the recent natural gas project for the Western Gas 
Company, Stone & Webster Engineering Corporation was 
employed to manage the construction of the 290 miles of 
pipe line in the Southwest. The interests of five different 
groups were involved. 


Due to the established methods and experienced per- 
sonnel of our organization, the work proceeded on schedule 
time and at low cost to the satisfaction of the banking, the 
utility, the mining, and the various construction and con- 


tractor groups. 


STONE & WEBSTER 
ENGINEERING CORPORATION 


A SUBSIDIARY OF STONE & WEBSTER, INCORPORATED 


Associated in Canada with 


WILLIAM McCLELLAN and COMPANY, LIMITED, Montreal 


rants and Purveyors does keep exact 
figures on 55 restaurants which do about 
28% of the city’s business (BW’—]un 
3'31). Comparing the first 6 months of 
this year with the first 6 months of last, 
dollar sales are down 17.6%, number 
of persons served down 10.6%, average 
check down from 45.7¢ to 42.1¢. For 
the month of June only, the average 
check is down further to 39.4¢. 


Plant Cafeteria Service 
Is New Aid to Industry 


MarcoTTE-Crotty Co., Boston, has 
developed a new industrial service, that 
of supplying employees of business con. 
cerns with food. 

The new service is being used by 
Pacific Mills, Lawrence, Mass.; United 
States Rubber Co., Providence, R. I: 
Hood Rubber Co., Watertown, Mass 
Results have been: financial losses of 
plant operation of feeding business have 
been replaced by gains through com 
missions paid on gross sales; cafeteria 
patronage has increased; responsibility 
of cafeteria management is in the hands 
of men trained for that work; quality of 
food and of service is greatly improved 

In most plants the problem of feed 
ing employees has been a particularly 
difficult one. Personnel managers, office 
managers, even factory managers have 
been charged with the responsibility of 
making lunch rooms break even or of 
reducing losses. Time has been taken 
from important matters to wrestle with 
a relatively unimportant problem quite 
outside their field of knowledge. 


Cracked Ice to Order 
New Refrigeration Feat 


CRACKED ice—made to order 

Such is the accomplishment accredited 
to a new device just developed by the 
Vilter Manufacturing Co., of Milwau- 
kee, builders of refrigerating machinery 
for 50 years. The machine, no larger 
than an office desk, can produce a ton 
of crushed ice an hour 

A stream of water flows through the 
apparatus, which is cylindrical in shape, 
and carries the crushed ice out. The 
water then circulates back through the 
machine and goes after more crushed 
ice. Water must be added at frequent 
intervals. 

By means of conveyors, the equip- 
ment can be used to ice a train of 
| refrigerator cars in half an hour. It 
is also of importance for large dairies 
| and ice cream plants 
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Business Is Deeply Interested 


In Russia’s Search for Gold 


Besides easing Soviet struggle for foreign supplies, 


success would profoundly affect commodity deflation 


GEOLOGICAL survey experts in Washing 
ton are tremendously interested in re- 
ports of the elaborate efforts Russia is 
making to discover a new gold field 
Estimates that $24 millions are being 
spent this year for geological surveys are 
accepted, though this amount is at least 
10 times what any other government in 
the world is spending for geological 
surveys 
$40 Millions for Quest 

Large as the figure is, Moscow's new 
est report on the Soviet’s geological 
prospecting declares nearly $40 millions 
are being spent this year. In the Urals 
and in the Kuznetz basin alone, 52 
groups are prospecting. There are 20 
groups in other sections of the Urals, 13 
in Western Siberia, and 19 in Kazak 
stan. Some groups are under the direc 
tion of the Chemical Trust, others under 
the Academy of Science, the Institute 
for Northern Exploration, the Mur 
mansk Railroad. In Leningrad a pros 
pecting institute has been established 
which will accommodate 1,600 students 
A scientific research institute for inven 
tors will train 70 students at a time 
Another 588 students will do advanced 
work in drilling and surveying. Work 
crs are given enginec ring training in 
evening courses 

Prospecting has produced some excel 
lent results in Russia. Especially im 
portant are the phosphate deposits in 
the far north on the Kola Peninsula 
A modern city for 25,000 persons, to 
be called Khibinsk, is being built to 
work these enormous deposits. A power 
station to generate 25,000 hp. has been 
rushed to completion Output in 
1930-31 is expected to reach 1 million 
tons. 

Other Metals Found 

Both potash and oil have been found 
in the Urals and valuable chrome ore 
in the Bashkir section. Lead has turned 
up in Turkmenistan and new coal de 
posits in Kazakstan. On the shore of 
the Caspian sea a new water gusher has 
been found which ts capable of supply 
ing 250 tons of iodine annually, enough 
to meet domestic needs. Before it was 
discovered the first of a series of 6 
furnaces to burn water plants to extract 
iodine had been established on the 
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northern shores of the Kola Peninsula 
near Murmansk, rail head for the line 
connecting with Leningrad. Manganes« 
has been discovered in both the Ukraine 
and near Leningrad. Mercury is now 
known to be available near the Afghan 
border 
Special Reason for Search 

Interest centers in Russia's efforts to 
find new gold fields for a special reason 
Few people realize the value to the Sovi- 
ets of the mineral and chemical “finds” 
which have come as a result of this 
prospecting. But world business knows 
that, no matter in what country a new 
supply of gold is found, it will have a 
profound effect on radically deflated 
commodities prices. If Russia could dis 
cover a new gold field which would 
produce in quantity, it would enable 
her to purchase the machinery needed 
for industrial development without forc 


ing the sale of domestically-needed com 


modities at the abnormally low prices 


now prevailing. More wheat, cotton 
and dairy products could be used at 
home 

If new gold fields are discovered 
there is small chance for any spectacular 
‘rush”” such as the "49 Gold Rush, or 
the race to the Klondike. It is generally 
believed outside of Russia that one rea- 
son no more gold has been produced 
recently is that there is no private profit 
Some investigators assert that half of 
the gold now being produced in Russia 
is being smuggled out for this very 
reason. Also, the Lena concession, held 
by the British and operated until last 
year when British and Soviet officials 
clashed and British cooperation was dis 
continued, is not being worked to capa 
ity now. Negotiations under way in 
Berlin will determine what amount th 
Soviets are to pay the British for ther 
interests. When they are completed 
Russia is likely to continue to work th: 
whole area. The biggest dredges ever 
constructed were made in America for 
this Lena river operation 

Effect on Business 

Whether or not Russia is spending 
$40 millions this year prospecting, par 
ticularly for gold, the world has mor 
than a romantic interest in the results 
of the quest. A huge new gold * find’ 


Vewe 


Macnet Mountain—Some 1.200 miles east of Moscow is this immense 
ore deposit, jamous for us rich iron ore Here. the Soviets are building 


thetr largest steel plant “Magnitogorsk” to be the Gary of Russia 
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| a Minute 
Please | 


JUST A MINUTE, 
PLEASE 


Once upon a time you couldn't go to the movies 
without having the screen go blank at the most 
critical moment. There you sat in agonizing sus- 
pense— “‘just a minute please’’—for many minutes 
while the lights were adjusted. But doubtless 
you have forgotten that, for the Robbins & Myers 
arc control motor has been keeping the movies 
moving—steady, unflickering—for lo, these many 
years. This R & M Motor is a little thing of half- 
a-finger power, but a regular Horatius at the 
bridge when it comes to keeping the carbons in 
projectors at their proper distance—automatically 
adjusting them to maintain an arc of correct 
intensity for a flood of constant, even light. A 
small job, this; but one that has added immeasur- 
ably to the enjoyment of millions—its uncanny 
perfection another example of that dependability 
for which R & M Motors have become famous on 
a thousand and one tasks. 


If you have a problem in electrical-motored ma- 
chinery, come to Robbins &” Myers. We offer you 
the facilities of a completely modern plant and 
the experience of 33 years’ precision manufacture 
in designing, building and applying electric 
motors, generators, fans and electrical appliances 


Robbins & Myers, 


Springfield, Ohio Brantford, Ontario 


1878 1931 


FANS. MOTORS, HAND AND ELECTRIC HOISTS AND CRANES 


| might have a prompt and pronounced 
effect on world business. An increasing 
|number of business leaders are interested 
| in the lesser “finds” of Russia's geologi- 
|cal survey, and in speculating on the 
long-term effects on world markets. 


Japanese Crab Industry 
Shows What Merger Can Do 


| UNHAMPERED by any Sherman Law or 
Clayton Act, the Japanese government 
has aided in the rationalization of one 
of its industries, provided an excellent 
example of the type of cure that 
numerous overdeveloped American in- 
dustries would probably welcome. 

With the assistance of the Japanese 
Ministry of Agriculture 5 companies in 
the Japanese canned crab meat industry 
have been merged, definite cooperation 
between producing and distributing in 
terests has been established, production 
curtailed by agreement, a serious drop 
in prices and economic loss through 
destructive price competition averted. 

Export markets for Japanese crab 
meat, expanded rapidly until 1928, 
quadrupled in the 5 years 1924 to 1928, 
have dropped substantially since, are 
expected to total 400,000 cases in 1931 
against over 500,000 in 1928. 
Production, however, was not cur- 
tailed in proportion and in 1930 the 
Japanese Canned Crab Packers and Ex- 
porters Association withdrew 200,000 
cases from the market to prevent com.- 
plete demoralization. With such a 
carryover, 1931 called for drastic action. 
Japanese crab meat is chiefly canned 
on floating canneries to which the crabs 
are brought by smaller vessels, or on 
ships specially constructed to catch the 
crabs as well as can them 

Ships Laid Off 

Only 2 floating canneries will be al- 
lowed to operate in 1931, while 4 
remain idle. Of the 13 ships that 
caught and canned 320,000 cases of 
crabs in 1930, only 10 with a quota of 
197,000 cases will be in service 
Consumption of crab meat in Japan 
takes less than 15% of total, chiefly in 
the so-called ‘Passed B” grade. Only 
the “Fancy,” “Choice,” “Fair,” and 


“Passed A” grades are shipped to Amer- 
ica, principal market, and Europe 

Export distribution is through 18 
exporters The largest, Mitsubishi 
Shoji Kaisha, which practically controls 
the Kamchatka producing field, will ex 
port in 1931 over one-third (150,000 
cases) of the total output, while the 
|other 17 exporters have been allotted 


| 250,000 cases 
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Business Abroad—Swift Survey 


Of the Week’s Developments 


A general easing of political ten- 
sion compensates to some extent for 
effects on whole of Europe of Britain's 
none-too-firm finances. . . . Everything 
rests on the willingness of France 
to aid Germany. . .. Meanwhile, Hun- 
gary gets relief....German credits 
are extended....The Wiggin Com- 
mittee guardedly sanctions reparations 
revision....In England, the budget 
crisis moves swiftly to a conclusion 
complicated by recommendations for 
a revenue tariff. 


World Business Quiet 


With Small Improvement 


EUROPEAN News Bureau (Cable) 
Among positive developments the week 
brought confirmation of the $25-million, 
18-month international loan to Hun- 
gary, expected to relieve the exceedingly 
acute financial and economic situation in 
that country by permitting relaxation 
of banking and exchange restrictions 
It also brought the news of the ini 
tialling of the agreement whereby Ger 
many’s $1}-billions in foreign credits 
are extended to mid-January. And, 
finally, it elicited from the bankers’ 
(“Wiggin Committee”) conference at 
Basle a highly significant, though 
guarded, approval of and appeal for a 
real revision ot German reparations 
(page 8) 
Budget Crisis 

Conditions in Germany show somx 
further progress towards normal but 
in Great Britain the coming week will 
bring to a head the budget crisis and 
Judging 
from press reports, American sentiment 


the underlying tariff issue 


seems inclined toward the belief that 
the economic recovery of the United 
States is possible even without a paral 
lel recovery by Europe, providing 
Europe suffers no further economi 
disintegration; and to the conviction 
that such disintegration has been made 
unlikely by recent financial measures 
Conclusions regarding Europe appear 
premature. What with huge foreign 
credits frozen in Germany, with Eng 
land facing a budget crisis and sterling 
irbitrarily pegged, the European situa 
tion continues obviously artificially 
propped. It remains to be seen whether 
economic conditions can now fill in 


the natural foundations before winter 
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or whether winter's stresses will require 
further emergency propping to prevent 
a collapse 

Current business reports afford little 
basis for forming an appraisal of any 
thing beyond the momentary trend 
July trade figures show some improve 
ment. The July increase in German 
exports (10% over June) was morc 
or less to be expected under pressure 
of the financial crisis and the need of 
foreign exchange; but the $25-million 
gain in the exports of British manufac 
tures during the ordinarily slack sum 
mer months comes as a pleasant and 
perhaps, significant surprise. On the 
other hand, the majority of industrial 
reports continue to reflect stagnation 
though the low level of factory stocks 
in both raw stuffs and manufactured 
products is increasingly commented on 
as a condition favoring revival. The 
commodity markets are indecisive, no 
where strong but nowhere conspicu 
ously weak, except for the continued 
decline of cotton 

Tension Eases 

The most favorable general factor 
affecting the whole situation is the ap 
parent easing of political tension; the 
most unfavorable the uncertain financial 
condition of Britain with its resulting 
fiscal strain on many countries 

Business in England is largely in 
clined to feel that any economies or 
new taxes which the Labor government 
may devise to mect the budgetary crisis 
can bring only temporary fiscal equi 
libriurn moreover, that mew taxes 
would entail a fresh flight of capital 
already incipient—-and defeat their 
purpose 

Tory opinion contends that perma 
nent equilibrium is possible only if in 
dustry can be restored to a point whereat 
it becomes capable of producing higher 
revenues without tax increases, and 
that this restoration is achievable only 
through tariff protection 

Position Difficult 

MacDonald's position is exceedingly 
dithcult Any material reduction in 
unemployment benefits in order to effect 
economies would lose him the support 
of his Left Wing. Any further taxation 
imposed on the investor and property 
holding class, without a simultaneous 
material cut in doles would lose him the 
collaboration of the Conservatives in 


determining how to carry out the now 


urgently needed budgetary reform The 
only possible compromise apparent 
short of re-elections appears to be onc 
of tariff concessions to the Tories in 
return for their consent to some in 
crease in taxation without too embar 


rassing a reduction in social expendi 
tures. This is essentially the compromise 
that the Cabinet is discussing this 
week (page 8) 
Only Breathing Space 

Germany’s urgently needed breathing 
space has now been granted but the 
question remains what will happen at 
the end of the 6-months’ credit exten 
sion. Repayment of the $14-billions 
outstanding in short-term credits from 
her own resources in such a short time 
is obviously impossible, yet she has 
virtually no prospect of getting a big 
refunding loan within any appraisable 
tuture Above all, unless some kind 
of settlement can be reached on repara 
tions, at least for the period immediately 
following the end of the Hoover debt 
holiday, no foreign creditor will be 
prepared to lend Germany one penny 
or to postpone his demand for payment 
one day 

The answer to the whole enigma rests 
with the development of Franco-Ger 
man relations during the interim. Fran 
will not surrender her annual $100 
million excess of reparations over wat 
debts under any circumstances but 
given German guarantees satisfying the 
French passion for military security, the 
possibility exists that she will be pre 
pared to finance her neighbor ot 
least, participate liberally in an inter 


national refinancing loan to Germany 


German Credit Crisis 
Is Nearing a Solution 


Credit crisis moves toward nor- 


malcy.... Basle negotiations near 
settlement. ... Nitrate market now 
locked off from world price fluctua- 
tions. ... Financial crisis reached in 


communes. 


BERLIN (Cable)—Liquidation of the 
credit crisis 1s progressing satisiactorily 


Both government and publi ul 


ing more and more that the unavoidal 
next step in the process will be drasti 
reduction in standards of living Thi 
will include new wage its, breakir 
down of cartelized prices as well 

intensive drive ipon foreign market 


The cabinet ts busy drafting new 
gency decrees 
The London experts agreement | 


disappointed industry as tar a 
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ter of payments of reparations in kind 

is concerned since the plan provides 

for payment of less than half of the 
deliveries on current contracts during 
the holiday year. 

Difficulties encountered in the Basle 
negotiations are expected to be settled 
within the next few days with the pos 
sible exception of the right to dispose of 
mark balances which Germany estimates 
at $180 millions. Germany is reluctant 
to agree to a complete release fearing 
they will be used for payment of ex- 
ports thus reducing the amount of for 
eign currency resulting from an export 
surplus which in July reached record 
total of $70 millions 

Make Progress 

Progress in the normalization of 
money credit conditions is reflected in 
the mid-August status of the Reichsbank 
which showed a note cover of 39.7%. 
the legal minimum practically restored 
A decrease in note circulation of $33 
millions and a bill portfolio of $85 
millions were other encouraging signs 
of convalescence. The private discount 
market is gradually resuming its func 
tions, with the call rate at 8%, below 
that of the Reichsbank. The bank's 
reduction in the collateral loan rate from 
15% to 12% is expected to facilitate 
the re-opening of the stock exchanges 
carly in September. The high Lombard 
rate was the main reason for the post- 
ponement of exchange reopening until 
next month. Chief opposition to re 
opening came from the mortgage banks 
which insist on a pledge of active 

Reichsbank support for the bond market 
Isolate Nitrogen 

The decree introducing import 
licenses on nitrogenous products, with 
supplementary prohibitive import duties 
imposed July 15, completes the isola 
tion of the German nitrogen market in 
the world price war. In an attempt to 
stimulate demand, the German cartel has 
reduced prices on nitrogen products 5% 
to 8%. Nevertheless, domestic prices 
remain considerably higher than inter 
national competitive prices 

The financial crisis in the German 
communes, which has entered an acute 
stage, iS now a cause of deep concern 
to the government and to business. The 
deficit of $100 millions carried over 
from last year plus the estimated deficit 
of $200 millions for the current year 
brings the total shortage to $300 mil 
lions. Many communes are unable to 
meet current obligations. 

The Association of German Cities has 
accepted a program of drastic curtail 
ment of expenditures affecting all com 
munal activities, which promises aggre 
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gate savings of $70 millions in the first 
year. It has appealed for aid from the 
Reich to cover the balance of the deficit 

This critical situation affects the float 
ing debt of communes, one-third of 
which is held by private banks, two- 
thirds by public savings and mortgage 
banks. In view of the obvious impos 
sibility of repayment in the near future, 
serious consideration ts given to a plan 
of refunding by a compulsory loan 

The main effects of the communal 
financial breakdown will be: (1) many 
cities will have to part with ccmmunal- 
owned public utilities or pledge them in 
connection with financial transactions; 
(2) capital supply for house construc 
tion will be further limited and the 
building crisis accentuated 


Slow Price Deflation 
Cripples French Trade 


Little improvement in business ac- 
tivity. ... July revenues hold up but 
sales tax yield unexpectedly low. ... 
Banks subscribe to Hungarian loan. 
... Berlin conferences postponed. . . . 
Deflation lags. 


Paris (Cable) Current indicators 
show little tendency towards improve 
ment in business activity. Only slow 


International Newe 
Orr ror Canapa—Montagu Norman, governor of the Bank of England, 
ordered on a sea voyage for his health, leaves for Canada. London scouts 
his resignation, rumored on the Continent 


progress is being made in the deflation 
of prices, in which France is lagging 
behind the world and which probably 
constitutes its most fundamental do- 
mestic economic problem. Thanks to 
an increase in the customs receipts, the 
total July revenues were only slightly 
below last year’s but the yield of sales 
taxes was 119% below estimates, 10% 
below last year’s, indicating the extent 
of the business slowdown. The mid- 
August Bourse index was lowest in 
years 
Domestic Prices High 

Wholesale prices have been grad- 
ually falling for the last 3 months and 
by mid-August were 6% below the 
April peak but the 55% spread between 
domestic and foreign prices, compared 
with prewar parity, still continues, a 
condition which is crippling French 
competition for foreign trade as fe- 
flected in rising adverse trade balances 
France ultimately faces an exceedingly 
dithcult period of internal readjust 
ment which will be more pronounced 
as stability is re-established in other 
countries. 

French banks subscribed half of the 
$25-million issue of Hungarian treasury 
bills which is expected to rel.eve the 
acute financial stringency in that coun- 
try. The remainder was subscribed by 
Italian, Swiss, Dutch and Hungarian 
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institutions and it is rumored that an 
American group may subscribe an ad- 
ditional $10 millions. Terms were 
not announced but it is rumored in 
Budapest that they were to be 11% 

It is understood that the French >| 
sisted that the bulk of the proceeds be 
utilized to liquidate the heavy out- 

standing obligations of the Hungarian 
government to the Hungarian Credit | 
Bank in which French capital is in 

terested -and whose difficulties are 
among primary causes of the Hungarian 


financial crisis. It is also reported that 
Franco-Hungarian diplomatic negotia- 
tions have been opened looking toward 
closer economic relations and that an 
agreement has already been reached in 
principle whereby France is to give 
Hungarian cereals preferential treat 
ment. Such an agreement may be a step 
toward replacing Italian influence in 
Hungary by toward 
strengthening French influence in the 
Balkans against Germany. Resignation 
this week of Count Bethlen, Hungary's 
10-year premier, was popularly con 
nected with his country’s swing from 
Italy to France 
Polish Loan 

Coincidently, a French banking group, 
under the auspices of the Banque de 
Paris et des Pays Bas, has concluded 
through the Polish government a $12 
million loan to Polish industry in 
Silesia. The Poles are also anxious for 
French banks to discount Soviet bills, 
hitherto discounted by Polish banks and 
by Warsaw branches of German banks, 
notably the Danatbank, covering Rus 
sian purchases in Poland, largely tex 
tiles, chemicals, metal products. French 
banks, traditionally wary of Soviet fh 
nancing, may change their policy with | 
the signing of the Franco-Russian | 
political treaty. 

The visit of Premier Laval and For 
cign Minister Briand to Berlin is post 
poned until after the September ses- 


French, also 


sion of the League of Nations, allegedly | 


because of Briand’s illness. The real 


reason for the postponement is believed | 


to be the desire of France to consolidate 
a united allied front at Geneva in sup 


port of French demands for German | 


political guarantees im return for any 
long-term financial assistance 


All Britain Awaits 
Emergency Measures 


Business continues to be repressed 
by political as well as economic un- 
certainties. ... Signs of a party com- 


promise on emergency revenue meas- 
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STABILITY FROM 


Growing domestic use of elec- 
tricity from sale of appliances 
increases the natural stability of 
the industry. During 1930, use of 
electricity in homes accounted 
for 333% of the total revenues 
compared to 28% in 1921. 

This trend of the electric indus- 
try is of interest to those seeking 
sound investments with growth 


Customers in the area served by 
the Associated System purchase d 
19,489 automatic refrigerators dur- 
ing a recent six weeks refrigerator 
sales campaign. About half of 
these sales were made by dealers 
who were assisted by a plan of co- 
operation established by the Asso- 
ciated New Business Department. 


DOMESTIC USE 


possibilities. The achievement 
of dealers in cooperation with 
employees of the Associated 
System in the face of conditions 
generally unfavorable to busi- 
ness expansion shows that the 
utilities are an important in- 
fluence in leading the way back 
to business recovery. 

To invest in Associated securities, 

write 


Associated Gas and Electric System 


61 Broadway 


New York 


Fast! 


Timely! 


Thorough! 


To press Thursday night, on its way to 


subscribers Friday and Saturday—The 


Business Week has set a record in 


periodical publishing. 


More important, 


sub- 


it serves its 


scribers with timely information—live, 


dramatic, pulsating, business NEWS; 


the meaning of new developments; the 


status of current business activity. 


THE BUSINESS WEEK 


first because fastest—closest to the News! 


39 


7 
Ce 
| 
LLL 
j 
i 
| 
| 
| | 


ures are encouraging. . . . Gilt-edged 
securities dropped under a tax threat. 
... Unemployment reached a new 
high....Labor and agriculture are 
restive. 


LONDON (Cahle)—Business has been 
dull, reflecting the influence of the holi- 
day season, more importantly the finan- 
cial uncertainty as to the decisions of 
the Cabinet on taxation and economy. 

Gilt-edged securities fell off badly this 
week on the expectation of a tax on 
fixed-interest securities. This has added 
further to the gloom in the markets 

Furniture Workers Strike 

Furniture workers are on_ strike 
against wage cuts; 1,200 Scottish miners 
struck for a few days and then returned 
to work. These are symptoms of the 
spasmodic labor unrest in the face of 
forthcoming national economies. Un- 
employment touched a new high record 
on July 27; at 2,713,350 was 52,617 
more than the previous week and 701,. 
883 more than a year ago. 

Among the commodities, cotton busi- 
ness was restricted due to continued fall- 
ing prices; wool textiles were quiet but 
anticipated an improvement in the next 
few weeks; rayon was a little slacker but 
showing a steady flow of orders for 
yarns ; iron and steel were at a standstill 
except for the pig iron furnaces whose 


output will swell already substantial 
stocks; inquiries for Welsh coal have 
been small but the demand shows a little 
improvement on the July average. 

The plight of British agriculture be- 
gins to occupy the attention of all 
classes. Recent heavy shipments of 
grain to the country are said to be 
mainly responsible for the abnormally 
low level which has been touched by the 
price of wheat on the Liverpool Corn 
Exchange. The National Farmers 
Union pleads for drastic action and 
doesn't care what remedy is adopted 
tariffs or quota-—as long as something 
is done. The inactivity of the govern 
ment is said to be swinging votes to the 
Tories. As a symptom of the depression 
the West of England Fat Stock Show 
has been abandoned for the first time 
in 5O years. 

Sunday News Suspends 

The collapse of the Sunday News, 
oldest Sunday newspaper in the country, 
edited by Edgar Wallace, is generally 
regarded as only the first of several 
pending newspaper upsets. There are 
rumors that the Daily Telegraph and 
Morning Post may merge. Difhculties 
have arisen from drastic depression cuts 
in advertising in newspapers. 

A nitrate cartel is expected to develop 
from the discussions at Brussels follow 
ing breakdown of similar talks in July 


International News 


OpeNnING THE Locks—Germany’s largest construction project is the huge 
Columbus Dock at Bremerhaven, outer port of Bremen. Here the 
“Bremen.” pride of the German merchant marine, enters the lock, larger 


than Panama’s biggest. exceeded onl) 
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by the one below Amsterdam 


Business Continues Dull 
In Latin America 


Business continues dull. ...Colom- 
bia not to ask for moratorium... . 
Argentine and Uruguayan exchanges 
still weak. Mexican silver stronger. 


REBELLION in Cuba and weakness of 
the Uruguayan exchange continue to 
be centers of attraction 

Although the insurgents have met 
with no success, it is not felt that 
Machado has the situation under con 
trol. So far the Cuban disturbances 
have had no effect on the sugar market 
The feeling in the trade here is that 
whatever the outcome, Cuba will abid« 
by the Chadbourne plan. 

An end has been put to the rumors 
that Colombia will be forced to request 


l or 2 year moratorium on the service 
of all foreign debts. President Olaya 
says there is no necessity for this and 
denies that Colombia has intention of 
asking for a debt holiday. Meanwhile, 
the financial problems of Antioquia will 
be aided by floating a 5 million peso 
5-year 10% internal National Treasury 
bond issue, backed by the tobacco 
revenues of the municipalities of this 
province. 

The foreign indebtedness of the mu- 
nicipality of Bogota in June was $7,- 
228,000. According to La Prensa, the 
total indebtedness of Colombia amounts 
to $290,600,000, or only $36.35 per 
capita 

The Argentine situation shows no 
improvement. The peso has fallen 
further, but not to its lowest. At the 
end of this month, the tariff decree in 
creasing the value basis on radio and 
phonograph apparatus and parts will 
vo into force 

The Uruguayan exchange continues 
weak, with the peso falling to lower 
levels. Recently it has been rumored that 
France is contemplating extension of 
1 $20-million credit to Uruguay, but 
little credence ts given to the report 

The Chilean situation is no better 
the outlook less hopeful; in Brazil 
conditions are practically unchanged 

The Chilean government has declared 

complete moratorium on all foreign 
debts for the balance of 1931 

Cosach’s announcement of a price cut 
on natural nitrate in European markets 
may be the beginning of an open fight 
for the world’s nitrate market 

Mexican silver is gradually strength 
ening and may continue to do so as 
public confidence increases. Meanwhile 
Congress will continue its special ses 
sion to consider the renewal of foreign 
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t will be necessary to discard every- 


thing that is worn out; to stop carrying enterprises for no 


hetter reason than the fact that we happen to have them upon 


our hands. We must not think in the terms of yesterday, but 


of tomorrow. ”"—HENRY FORD 


any 


pies with the junking of obsolete machinery and worn out enterprises, 


should go worn-out formulas for selling and merchandising. You can’t 


do much business today ... with the methods of last year. 


There are plenty of sales to be made in the present business market. Credits are 


easy: inventories low, and alert enterprises need new equipment and services. 


Yet, many a man on the seller's side finds it difficult to close orders. Why? 


Well. consider yourself. If you, the seller, wanted business from you, the buyer, 


whom would you contact? Yourself, of course. For, today, you probably have 


taken up the approval of purchases as one of your personal jobs. In boom times 


you may have delegated many such tasks to others of your organization. Now - 


a-days, buying is very important to you. But do you see uninvited salesmen? 


Probably not. And that is true of most major executives. 


That is the crux of the present market situation. It has stymied some plans so 


far. But others have found a solution. Realizing that these top executives must 


be reached, they've gone to them with sales proposals, week after week, during 


their reading hours. In one publication they have found this important group 


of business leaders compactly assembled, without waste in The Business Week. 


The Business W eek brings toget her 75,000 of the nation’s most power- 


ful executives—interested in securing the latest news on business. 


They are the aeme of concentrated influence. Yet, for a small sum. 


you can put your advertising story before them and expect results. 
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an you Spot the 
SALES OASES? 


O*. dollar in every six spent in the United States is spent in New 


York State. Yet, even in this greatest of ali markets, there are sales 


deserts for certain products—as well as oases. 


: Actually, New York State is of one great market. It has nine natural 


buying areas —some outstandingly good for certain products and equally 


, poor for others. Our Marketing Manual can probably help you make an 


accurate analysis of your product’s sales potentials in each of these areas. 


It is free to business executives. 


t. Of almost equal importance to a statistical know- 
. ledge of any market is the ability to get the day- 
to-day picture of business developments in that 


3 market when needed. Sixteen Marine Midland 


i Banks, located throughout New York State can 
supply such information. Each bank, through its 
: daily business, the contacts of its officers and 


directors, has a very clear picture of what is 


going on in its community. May we serve you? 


Banks of the 


MARINE MIDLAND 


Write Marine Mid- 
land Group, Inc. , 440 
Marine Trust Bldg., 
Buffalo, N. Y. for 
this book. 


Group 


Marine Trust Company 
Bank of East Aurora 
Union Trust Company 
Lackawanna Nationa! Bank 
Bank of Snyder 


First Trust Company 


: The 16 New York State Banks that compose the Marine Midland Group are: 
NEW YORK CITY Marine Midiand Trust Company BUFFALO 
TROY The Manufacturers Nationa! Bank of Troy EAST AURORA 
BINGHAMTON . Peop Trust Company JAMESTOWN 
JOHNSON CITY Work Trust Company LACKAWANNA 
CORTLAND Cortland Trust Company SNYDER 
r ROCHESTER Union Trust Compan TONAWANDA 
oe ALBION Oricans County Trust Company NORTH TONAWANDA 


LOCKPORT . Niagara County National Bank 4 Trust Cc 
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NIAGARA FALLS 


- Power City Trust Company 


State Trust Company 


|debt payments and the solution of th 
internal debt problem. 

In an effort to stem the rising pric« 
of prime necessities, due to the fall i: 
the exchange rate, the federal distri 
| government has threatened to clos 
Mexican shops and deport foreigner 
|found guilty of raising prices 

Despite the bitter fight of employers 
the Mexican labor bill has become law 
It recognizes the collective labor con 
tract, and the right to strike, provides 
for hygienic living quarters for em 
ployees, requires that 80% of the em 
ployees in industrial and commercia 
| establishments must be Mexican citizens 


Commodity Prices Move 
Upward in Japan 

Commodity prices move upward. 
...Rice crop shortage strengthens 
market.... Floods threaten China 
with famine. ... China increases food- 
| stuff purchases abroad. 
BusINEss in Japan shows little change 
After the dip made a week ago, the 
prices of cotton, cotton yarn and raw 
silk are higher this week. More pro 
nounced is the improvement in the rice 
market, with prices advanced sharply on 
report of a serious flood damage to th« 
crop in Burma, world’s largest rice 


| growing region 


Short Rice Crop 
In Japan also a short rice crop is ex 
pected, due to unfavorable weather con 
Unofthcial forecast for this year 
is 18.2 billion lb., or 24 billions less 
than last year 


ditions 


This has prompted 
government to put a ban on exports of 
rice. In the future no imports or ex 
ports of this commodity can be madk 
without the authorization of the Japa 
nese Minister of Agriculture. Japanese 
silk cocoon crop is reported down 23% 

At the end of July, the Japanese gov 
mil 
lion yen internal bonds, and 1,477 mil 
lion yen foreign bonds. The govern 
ment bond for 60 million yen, duc 


— 


ernment obligations included 4,4 


August 17, was paid in cash 

Food shortage in China is becoming 
more acute with the increasing serious 
ness of the floods. Heavy purchases of 
provisions from abroad have already 
been made and are bound to increas« 
Unless China can buy foreign food 
stuffs on long term credits, it is feared 
that silver and the Chinese exchanges 
will be affected adversely. At present 
the Farm Board is giving thought to the 


| proposal of selling China 100 million 


bushels of wheat from its holdings 
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The Figures of the Week 


And What They 


The mixed character of business 
news leaves the general situation prac- 
tically unchanged. . . . Renewed efforts 
of the Federal Reserve to expand 
credit outstanding, a slight improve- 
ment in July imports, the stability of 
last month’s wholesale prices, the te- 
markable increase in the domestic 
consumption of electricity, and favor- 
able reports from the shoe, leather 
and textile industries contrast with 
reports of further bank failures, an 
excessive volume of currency circula- 
tion, a sharp decrease in the industrial 
consumption of electricity, falling pay- 
rolls and employment, declining build- 
ing operations, and unfavorable car- 
loading trends. ... The Business Week 
index of general business activity 
stands at 73.30% of normal for the 
week of Aug. 15 compared with 
73.4% for the preceding week. 


Mean 


Aug. 17, which being counter to the 
expectations, has the 
adjusted index of ingot production to 
51% of normal compared with 49% 
the preceding week. The Iron Age 
points to slight gains in specifications in 
the automobile, line pipe, 
steel, and rail divisions as strengthening 
the hopes of iron and steel producers 
for the post-Labor Day revival 
Automobiles 
Faith appears strong that the motor 


usual increased 


structural 


industry will resume operations on a 
fair scale after the present vacation and 
inventory shutdowns have been ended 
The low level of dealer inventories and 
the prospecé of new models are looked 


upon as hopeful signs for the steel 
industry. Present releases, however, are 
too small and scattered to throw any 


light on the extent of September assem 
blies 


usual seasonal often pre 
dicted for September 
hand to mouth buying have not yet been 
abandoned for long term estimates of 
probable The recently 
improved operations of pipe mills show 
signs of being maintained by the ap 


pearance of prospective tonnage from 


upt rm so 


Rush orders and 


requireme nts 


oil and gas companies 
Structural Steel 
Shipments of structural steel increased 
some 


steadily during July, but show 


tapering off at the beginning of August 


Pending structural steel projects ar: 
small in volume, while awards of the 
week were the smallest since April 


Reinforcing bars have been holding up 


well. In view of the extensive road 


building projects fostered by the na 
and _ state this 


of the industry is likely to b 


tional governments, 
branch 
well sustained 

Building construction during the first 
half of August much mor 


sharply than expected. Total contracts 


declined 
awarded through the period Aug. 15 
in the 37 states covered by F. W. Dodge 
Corp. totaled only $99,257,900. On a 


Demands from miscellaneous steel daily average basis, this represents a di 
THE steel industry again re ports a slight consumers are also smaller than ex- cline of 28% from the June average and 
imcrease in activity for the week of pected and give little indication of the 439% from the August, 1930, average 
= 
Five- Year 
Latest Preceding Year Average 
Week Week Ago 1926-1930 
THE BUSINESS WEEK INDEX OF GENERAL ACTIVITY 73.3 173.4 87.7 
Production 
Steel Ingot Operation |‘, of capacity 33 32 55 74 
Building Contracts (F. W. Dodge, daily average in thousands, 4-weekr 
basis) $10,295 $11,053 $13,933 $20,239 
Bituminous Coal (daily average, 1,000 tons) "1,133 1,135 1,307 1,544 
Electric Power (millions K.W.H.) 1,629 1,643 1,677 1,530 
Trade 
Total Carloadings (daily average, 1,000 cars 122 126 151 173 
Miscellaneous and L.C.L. Carloadings (daily average, 1,000 cars) 82 83 97 109 
Check Payments (outside N. Y. City, millions $3,781 $4,377 $4,682 $5,110 


| Prices (Average for the Week 


Cotton (middling, New York, Ib. 


Finance 


(millions 


Interest Rates 
Interest Rates 
Business Failures (Dun, number 

* Preliminary 


Iron and Steel (STEEL composite, ton 
Copper (electrolytic, f.o.b. refinery, Ib. 
All Commodities ( Fisher’s Index, 1926-100 


tRevised 


Money in Circulation (daily average, millions 


| Wheat (No. 2, hard winter, Kansas City, bu. 


Total Federal Reserve Credit OutstAnding, (daily average, millions 
Total Loans and Investments, Federal Reserve reporting member banks 


Commercial Loans, Federal Reserve reporting member banks ( millions 
Security Loans, Federal Reserve reporting member banks | millions 
Brokers’ Loans, N. Y. Federal Reserve reporting member banks ( millions 
Stock Prices (average 100 stocks, Herald-Tribune) 
Bond Prices ( Dow, Jones, average 40 bonds) 

Call Loans (daily average, renewal 
Prime Commercial Paper (4-6 months 


$.44 $.42 $.83 $1.16 
$.068 $.074 $.115 $.173 
$31.04 $31.06 $33.00 $35.65 
$.073 $.073 $.107 $. 140 
69.5 69.5 83.8 94.2 
$1,084 $990 $1,002 $1,232 
$22,075 $22,264 $23,092 $21,477 
$7,863 $7,994 $8,507 $8,814 
$6,479 $6,512 $8,349 $6,954 
$1,343 $1,329 $3,128 $3,869 
' $118.41 $116.95 $159.81 $154.03 
$93.42 $94.15 $96.54 $95.47 
$1.5 1.5' 2 4.9 
2°, 2' 3 4.6 
451 476 441 395 


$4,470 $4,751 
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Our adjusted index of construction for 
the period ending Aug. 7 declined to 
54% of normal from 57% the preced- 
ing week, and for the period ending 
Aug. 14 declined further to 50% of 
normal. 

The greatest shrinkage compared with 
both June and August, 1930, occurred 
in the non-residential group, which 
total of $34,151,600 declined 35% on 
a daily basis from the preceding month 
and 50% from the daily average of a 
year ago. Residential awards, though 
the smallest in point of volume, de 
clined only slightly more than 13% 
from the June average and 33% from 
the daily average of August, 1930 

Coal 

Bituminous coal production has been 
fairly steady in the past 5 weeks, though 
the trend of the 5-year average is irregu- 
larly upward. Our adjusted index of 
coal output for the week ending Aug. 8 
declined to 56% of normal compared 
with 57% the preceding week. Monthly 
data on coal production indicate an in- 
crease in the output of bituminous for 
July compared with June in spite of the 
seasonal dullness, the generally de- 
pressed state of business, and the indif- 
ference of consumers, while anthracite 
production declined rather sharply from 
the June level. 

Electric power production has shown 
little indication of the usual seasonal in- 
crease. Instead there has been a steady 
tapering of output since the middle of 
July. Our adjusted index for the week 
of Aug. 15 has receded to 87% of nor 
mal compared with 88% the preceding 
week. Consumption data for the first 

6 months of 1931 show that the 
domestic consumer has expanded his de 
mand for power more than 7% com 


pared with the same period of 1930 and 
nearly 23% compared with the boom 
year 1929, while large industrial con- 
sumers have curtailed their use of elec- 
tric power nearly 109% compared with 
last year and 10.5% compared with 
1929 

While carloadings turned downward 
for the week of Aug. 8 in the same 
manner as in the 3 preceding years, the 
trend since the July 4 holiday has been 
irregularly downward instead of up- 
ward. The decline for the latest week 
was due chiefly to substantial decreases 
in the miscellaneous, coal, and grain 
classifications. The adjusted index of 
carloadings based on the 2 groups, 
miscellaneous and less-than-carlot load- 
ings, declined to 70% of normal com- 
pared with 71% the preceding week. 
The long argued case on grain rate re- 
ductions finally became effective as of 
Aug. 1, 1931. Aimed at benefiting the 
farmer, it appears that its chief result 
will be to benefit the miller or other 
consumers 

Bank Debits Ease Off 

Bank debits eased off principally in 
the larger financial centers outside of 
New York City, but our adjusted index 
based on the past two weeks stands at 
83% of normal compared with 80% 
the preceding week 

Currency circulation for the week of 
Aug. 15 again shot upward some $44 
millions, following an increase of $61 
millions the preceding week. Our ad- 
justed index now stands at 123% of 
normal compared with 122% the pre 
ceding week. This exceptional volume 
of money in circulation in a time when 
employment, general business activity, 
and prices are at depression levels re- 
flects the tendency of both individuals 
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The Index 
The weekly index of general busi- 
ness activity, first of its kind, is 
compiled by The Business Week 
from 8 series of weekly figures 
steel mill operations, building 
contracts, bituminous coal pro- 
duction, electric power output, 
non-bulk. carloadings, check pay- 
| ments outside New York, com- 
| mercial loans of reporting Fed- 
eral Reserve member banks, and 
currency in circulation. It shows 
the current level of the average 
| daily physical volume of busi- 
| mess as compared with the normal 
tor the season and the year. Nor- 
mal, represented by 100, is whaf 
| the current volume of general 
| business activity should be if the 
| usual seasonal changes and year- 
to-year growth had occurred. For 
further explanation see The Busi- | 
ness Week, May 7, 1930, p. 39 


and banks to hoard cash. It testifies to 
the excessive liquidity of some banks, as 
well as to the lack of confidence of thc 
public following upon the failures of 
other banking institutions. 

The U. S. Bureau of Labor Statistics 
reports the encouraging news of no 
change in wholesale prices for July com 
pared with June. Out of the 550 com 
modities priced, 262 were unchanged, 
155 were lower and 133 were higher 
than the middle of the preceding month 
Retail food prices in 51 cities showed a 
slight increase for the same period 
Since July, the weekly index of Fisher, 
based on 120 commodities, has shown 
but minor fluctuations. For the past 
weck, Metal and Mineral Markets re 
ports no change in the prices of copper 
lead, antimony, and silver from the level 
of the preceding week. Zinc, tin, and 
quicksilver were slightly lower. The 
volume of trading remains small. The 
curtailment of production in many of 
the metals has reduced selling pressure 
The oil industry has seen the effect of 
the dramatic effort of state governors to 
boost the price of crude oil. Cotton 
prices firmed slightly upon’ the an 
nouncement of the Farm Board's de 
struction program, but weakened when 
it was learned that the proposal met 
with so little response. Wheat and corn 
prices have declined steadily in the past 
few days 

Commercial loans took another dip 
for the week of Aug. 12, eliminating all 
the gain since the low of June. Our 
adjusted index stands at 112% of nor 
mal compared with 114% the preced 
ing week. 
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Federal Reserve policy reflects 
emergency currency demands and 
foreign factors rather than pressure 
for business expansion. .. . Stocks re- 
sume down trend under uncertainty 
about fall recovery....Bonds con- 
tinue weak. 


Rates Fail to Reflect 
Currents in Money Mart 


So far as rates are concerned the domes 
tic money market this week reflects noth- 
ing of the significant currents that may 
be moving beneath the surface. Al 
though there are some signs of increas- 
ing tightness in long-term rates, short 
term funds were practically unchanged. 

The currents affecting the money mar 
ket are partly seasonal demands for 
crop-moving credit; partly the rising de- 
mand for currency to meet strained local 
bank situations ; partly the result of Fed- 
eral Reserve relations with foreign cen- 
tral banks. 

The seasonal increase of commercial 
loans of member banks began much 
earlier than usual this year, and the ris- 
ing movement during June and July 
suggested to some slightly hopeful 
symptoms of fall business recovery. But 
last week there an abrupt and 
drastic reversal, reflecting chiefly large 
sales of bills by the banks to dealers and 
This was doubt- 


was 


to the Federal Reserve 


Trends of the Markets 
In Money, Stocks, Bonds 


less due partly to a sharply increased 
demand for cash connected with an out 
break of bank runs in Toledo and else 
where. Continued liquidation of bills 
and held account of 
French banks was probably also a factor 

This week the most striking changes 


securities for 


in the credit picture occurred outside 
New York 


expanded $36 millions, supplemented 


Federal Reserve credit was 


by further gold imports. But the expan 
sion took place altogether outside New 
York and in the form of sharp increases 
in rediscounts and open-market pur- 
bills. Security holdings de 
clined slightly 
Sharply increased demand for currency 


chases of 


These changes reflect 


and to some extent also rising demand 


for commercial credit in the interior 
Currency in circulation rose over $70 
millions, unfortunately a symptom of 
local bank difficulties 

Foreign financial conditions show no 
significant surface changes, but here 
again the surface calm conceals con- 
tinued strain. The Reichsbank was able 
to bring the reserve ratio almost up to 
the legal minimum by an increase in its 
foreign exchange holdings and a con- 
siderable reduction in outstanding cur- 
rency. The rate on collateral loans was 
reduced from 15% to 12% 

Although no recurrence of weakness 
in sterling has appeared, it is not evi- 
dent that the pressure upon the Bank 
of England relaxed 


has materially 


Market Trading Tepid 
With a Bearish Trend 


THE uncertain balance in which the 
stock market is being held by the tug 
of-war between bulls and bears 
shifted this week in favor of the bears 
The mild bull movement into 
the market was swung last week in the 
mechanical 


was 
which 


more or less automatic or 
attempt to discount fall seasonal im 
provement in business petered out, and 
the stock 


ward trend that has been characteristic 


averages resumed the down 


since the end of June 
Seasonal Stimulus Lacking 

The obvious reason was that there has 
not been much hopeful hay for the 
bulls to feed on in this weck'’s business 
If even the usual seasonal stimu 
fall on 
which August market rallies are based 


news 


lation of business activity this 


is coming, the signs of it should begin 
to appear after the middle of the month 
But they are conspicuously absent in 
most indicators, especially carloadings, 
electric power production and commer 
cial loan figures 

The bears, on the other hand, found 
little more honey of bad news on which 
to base a raid, and their technical posi 
tion is none too strong, anyway, at 
present low levels of the market. A 
renewed outbreak of bank closings in 
the Middle West, accompanied by 
necessitous liquidation of certain auto 
mobile stocks by banks in that region 
helped them somewhat and weakened 
the motor shares. Foreign news center 
ing in the bankers’ report on Germany 
did not lend itself to decisive interpre 


tation one way or the other. Its bearish 
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Don’t take 
it for granted 


The knowledge your technical men 
have of Vulcanized Fibre and Lami- 
nated Bakelite is not necessarily 
adequate. New uses, new economies, 
new performance records for these 
versatile materials come to us con- 
tinually from a hundred varied 
industries ... By combining a wide 
range of desirable characteristics 
National Fibre or Phenolite (Lami- 
nated Bakelite) replaces expensive 
combinations of metal, glass, porce- 
lain, wood, rubber, leather, etc. A 
request for experimental work rela- 
tive to your own products involves 
no obligation on your part and will 
receive prompt attention. 


NATIONAL VULCANIZED FIBRE CO. 


Wilmington, Del. (Offices in Principal Cities) 


N VF 
Canadian Plant 


Capacity —available 


. . General Mfg. 
Facilities 
Forge 
Foundry 
Machine Shop 


. . 
. 
. . 


That portion of your output used 
in Canada can, most advantageously, 
be manufactured to your specifica 
tions by a going Canadian manu 
facturer having room for expan 
sion 


For details, write 

B. J. COGHLIN CO., Ltd. 
Montreal, P. Q. Est. 1869 


The Business Week seeks out, 
collects, and investigates, all 
news and factual 


of 


eliminates 


available 
about 
the 
the 
significant, and presents the 
distilled short, 


succinet news stories. 


information and 
business. It 
bulk of it, retains only 


essence in 


|aspect involved in the admission that 
nothing could be promised in the way 
of help for Germany after six months 
was offset by the bullish point of frank 
| international recognition of the neces- 
| sity for fundamental revision of war 
debts and reparations. 

Deepening dubiousness about the 
prospects of substantial rate relief for 
the railroads helped to widen the 
|divergence between rails and other 
' shares. Though it seems improbable 
| that rail earnings can get any worse, the 
}unseasonal slackening of carloadings in 
| recent weeks has not helped rail stocks 
|to set the pace for a rising market 
Oil Shares Up 
| Oil shares were the bright _ Spot, 
| borne up on the bayonets of South- 
| western militiamen, who have already 
pam oil and gasoline prices defy the 
laws of gravity and deflation. 

Trading volume was declining through 
the week. The market continues to 
|thin out, trading interest is tepid and 
|more and more obviously a small-circle 
| affair. 


‘Rails Lead Downward 


Movement in Bonds 
THE discouraging weakness in the bond 
market that has prevailed since the be 
ginning of July became more marked in 
certain groups last week. Rails led in 
the movement, 


than a score touched new 


downward and more 


lows for the 


year. Most striking was the rather shar 
reaction in utility bonds, the averag: 
falling back to the levels of the end , 
June. Despite the great favor in whic 
utilities issues stand they have, on th 
whole, been able to make little progres 
during the past two months. 
Less Affected 
Industrials as a group did not mak: 
a bad showing in the general weaknes 
of the market, and foreign issues wer. 
not markedly affected by new dev elop 
So far as Europe is con 
cerned the crucial questions determining 
the trend of bond quotations are stil! 
in a State of suspension. Probably th 


ments abroad 


prospect of some large-scale attack on 
the debt and reparations problems wil! 
lend some sustaining hope to this group 
during the coming months. 

The main factor in last week's bond 
movements, aside from deepening pessi 
mism over railroad prospects, appears to 
have been the pressure of institutional 
sales, due in part to the increasing 
burden of policy loans of insuranc 
companies. The banks in the New Yorh 
district sold governments and bouglit 
other bonds 

Except for announcements of Septem 
ber offerings by the states of New York 
and New Jersey, no noteworthy new 
issues appeared on the horizon to tempt 
bond buyers. At that New Jersey has 
had to boost its rate from 3} to 33% 
alter two previous vain attempts to at 
tract buyers for a $20-million highway 


bond issuc 
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AND we, too, have been granted a mora- 
torium. Russia, by adoptir, a new 
olicy of Individualism has begun to 
ive in economic sin like the rest of us 
and the U.S.A. is thereby relieved of 
nuch emotional pressure 

Even for me this new deal from 
Moscow has made matters much easier 
Having been confirmed in my suspicion 
that Smith of General Motors and 
Smithovitch of the Stalingrad tractor 
works are one and the same wallet- 
ninded varlet, Russian problems 
on a cozier dimension and a more home- 
like character 

Great is the tiny ego, loving its own 
ause best, sulky in subservience, hun 
gering for unreasoned liberties and 
risks. Every man is a man after his 
own heart—and that is the weakness 
of all governments 

With the enfranchisement of the ego 
the Russians become people. They have, 
of course, been people all along; but 
now they are people officiall) 

The Stalin recognition of individual 
excellence may have been a stroke of 
shrewd expediency, but to me it is a 
supreme act of patriotism. He has re 
leased a great power into his land; now 
he will get bigger and better action 

Imagine the joy of being able to 
onsider your Adam's apple. Not as 
a communistic Adam's apple, but your 
very, very own exclusive Adam's apple 
Stalin says now it is O.K. to consider 
your own personal Adam's apple by 
bobbing it up and down on more tempt 
if you are smart enough 
Much more efhciency 


ing £rocerics 
to get the rubles 
will come from this single dispensation 
than a million kilometers of urgent 
propaganda 

Recall what the piano did for an 
catlier period of the U.S.A. Hun 
dreds of thousands of families yearned 
for a piano and 50¢ music lessons for 
Under this spur of culture 


leapt forw ard 


little Clara 
our nation building 
propelled by hard work, thrift and the 
hope of 74 octaves of ivory in the 


parlor 
There must be some article that will 


do the piano trick for Russia, can Stalin 


but uncover it 

All these cogitations throw us back 
upon the one cussed clement in human 
affairs which never seems to lose its 


processes institutions 


novelty. Ideas 
manners and morals rise and shine and 


wilt and pass out. But not money 


AULGUST 1931 
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More Russian Reverie 


Perhaps it is my defective early train 
ing but I cannot yet see the readiness 
of my brothers for the all round com 
munal divvy. I do not believe that men 
have any yearn at all to swap their 
labors for goods. When a man puts 
himself to work for society he does not 
want society to pay him back in under 
shirts, shoes, ham, or model tenements 
He wants coin—even though the major 
part of it will go for undershirts, shoes 
ham, and model tenements 

Not much net difference viewed as a 
stretch of physical existence. But what 
a discrepancy in the values of this 
flicker of consciousness called personal 
ity or what are you? 

There is no free personal experience 
except in optional behavior; the un 
fettered exercise of impulse and im 
agination ; the assertion of the privilege 
to run our own fascinating errands and 
our own hazards. Only by command 
of options can man indulge the desire 
that animates him throughout life the 
desire for wnlikeness. To be unlike 
his fellow creatures is much in every 
man’s inward thoughts and schemes 
Nothing that man has invented and 
possesses heightens his illusions of 
uniqueness so much as money 


Money, therefore, is not prized s 
much as riches as for the set of options 
it bestows upon its master. Money is 
by every experience, option itself 

So, inhabiting human hearts is the 
love to buy with money: to be the re 
spected lady and gentleman at the 
counter; to display judgment or to be 
gods and goddesses in an hour of prod 
igal gesture 

From afar I think I detect a nervous 
tingle, incandescent under many a 
Russian blouse and urging a new horde 
of pioneers upon that ancient quest of 
individual power. It is not unlikely 
that the next Russian literary mode will 
take the form of success stories pat 
terned after that good old American 
pre-Hoover stutt 

And if success stories bloom upon 
the Moscow presses is the income tax 
far behind And when the income 
taxers start raking the pockets of the 


ruble getters how can the U.S.A 


in the name ol sportsmanship retus 
the Russians a modest little house in 
Washington for an Embassy For by 
this time those Russians will no longer 


be a mythical menace, but a_ stout 


boweled competitor 


NY company officer or ex- 
ecutive can take proper 


pride in having a visitor sit in 
the office environment created 
by a Myrtle Suite. 


This desk, for example, is a 
luxury to use and an installa- 
tion to be admired. Part of an 
if you are com- 


8-piece Suite 
in Jacobean 


pletely equipping 
design; richly paneled and or- 
namented, but with a restraint 
thoroughly in harmony with 
good taste. The antique, Eng- 
lish Oak finish combines a 
deep brown richness with a 
stvle that will never become 
obsolete. 

Mail the coupon and be fully in- 
formed about current style trends 
in office equipment. Myrtle de 
signs, in enduring wood, fully har 
monize a Selective Taste and a 
Furniture and Fixtures budget. 


FOR 
ot z 


DESKS 


nw 


Myrtle Desk Co.., 


High Point, N. ¢ 
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Ten Billion Dollars— 


Minus or Plus? 


At Boston—scene of a historical tea party, 
cradle of liberty, guardian of precious prece- 
dents and treasured traditions—manutacturers, 
merchant princes, learned professors, chain store 
executives, wholesalers, retailers will congre- 
gate the third week of September for the third 
Conference on Retail Distribution. 

And—why not? 

Business has struggled more earnestly with 
lesser problems, and without promise of reward 
such as the two former Boston conferences 
crystallized and the forthcoming third may rea- 
sonably be expected to produce. 

Distribution has its beginning in an elusive 
twilight zone where physical production is com- 
pleted and the journey toward ultimate con- 
sumption commences. Even now there is not 
complete agreement on just where the starting 
line should be drawn. 

In the none-too-distant past, production- 
minded executives pondered chiefly over the 
problem of how to make more goods faster and 
for less money; volume-minded executives 
struggled to make soaring sales soar still higher 

and it was left to mere time-clock-minded 
clerks to attend to those unimportant details 
sometimes collectively referred to as distribu- 
tion. 

The production-minded continued to make 
more for less even after the volume-minded al- 
ready had struck the ceiling of skylarking, and 
the time-clock-minded had long since hoisted 
signals and blown warning 
because somehow this thing called distribution 
had become stranded and further progress was 
shrouded in an impenetrable tog. 


distress sirens, 


Not until a business or an industry thus found 
its finished goods “backing up” against the flow 
of production came the realization that distribu- 
tion meant more than merely a collection ot 


48 


unimportant details and sepresented a viril: 
vital, and indispensable force, linked with pro 
duction in such intimate and inseparable unio: 
that unless one be in balance with the other 
sooner or later both must inevitably fall. 

Recent years have witnessed many important 
several almost revolutionary changes in methods 
of distribution. Industrial giants have met dis 
aster because their distributive mechanism 
failed, while pigmy manufacturers have grown 
into giants solely through fuller recognition and 
practical organization of those distributing 
agencies which can best maintain the free flow 
of products to the consumer. 

Some of these changes in distribution have 
occurred under dramatic circumstances, had 
tragic consequences, and yet only in recent years 
has come full recognition that definite economic 
forces motivate this evolution. 

It augurs well that executives, no longer 
merely intent on making goods and building 
greater volume, have accepted the challenge ot 
an unsolved problem and are attacking it from 
many angles. They may find their efforts well 
paid. 

The U. S. Department of Commerce has 
charged that $10 billions are wasted annually in 
distribution. If it be true, or nearly true, that 
one-fifth of the $50-billion annual retail volume 
represents waste, obviously there is a tre- 
mendous opportunity for extracting extra profit 
out of present volume. 

Be the annual waste in distribution what it 
may, its mechanism is susceptible of substantial 
improvement. 

The Boston Conference will, at least, stimu- 
late clearer thinking on an important subject, 
create a better understanding of common prob- 
lems and perhaps kindle a desire for greater 
mutual helpfulness in their early solution. 
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What has TI 


happened to 


FROM many quarters, the query has 
come—**What has happened to Time, 
that Tough Old Tester, who made his 
bow to the world in Reading Iron 
Company advertising ?’’ You'll know 
the answer soon! 

Time, who has proved the greater 
endurance of Reading Puddled Iron 
Pipe through nearly a century, is still 
the best possible witness that Reading 
Pipe resists rust, corrosion, strain and 


that tough 9 


old tester 


electrolysis as does no other. For lead- 
ing engineers agree that only Time's 
Test proves pipe values — and only 
Puddled Iron Pipe such as Reading 
makes has successfully passed all the 
Tests of Time. 

Responding to many requests, Time, 
that Tough Old Tester, is planning to 
return to these pages. Watch for his 
next appearance—he has some valu- 
able pipe pointers for you! 


For information and quotations address 
Send for our booklet, “Thx 


READING, PENNSYLVANIA ness.”” Mt contains facts that 


Bar Iron .. Blooms Cut every pipe buyer or user 
Neils Boiler Tubes Atlanta, Baltimore, Boston, Buffalo, Pittsburgh, Cincinnati, New York, Detroit, 


Houston, St. Louis, San Francisco, Seattle, Chicago, Philadelphia 
Tulsa, Los Angeles, Kansas City 


Science and Invention Have Never Found a Satisfactory Substitute for Genuine Puddled Iron 


Reading Products: Pipe 
Tubing . . Casing Sucker 
Rods .. Nipples. . Couplings 


needs to know, 
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Consider Your Ud. amis 
Don’t Rasp 


Your Throat 
With Harsh 


Irritants 


“Reach for a LUCKY instead” 


The great Lord Tennyson in a beautiful poem 
refers to a woman's Adam's Apple as “The warm 
white apple of her throat.” Consider your Adam's 
Apple. Touch it—your Adam's Apple—That is your 
farynx — your voice box — it contains your vocal 
chords. When you consider your Adam's Apple 
you are considering your throat—your vocal 
chords. Protect the delicate tissues within your 
throat. Be careful in your choice of cigarettes. 
Don't rasp your throat with harsh irritants! Reach 
for a LUCKY instead. Here in America LUCKY STRIKE 
is the only cigarette which brings you the added 
benefit of the exclusive “TOASTING” Process, 
which includes the use of modern Ultra Violet 
Rays. It is this exclusive process that expels cer- 
tain harsh irritants present in all raw tobaccos. 
These expelled irritants are sold to manufac- 
turers of chemical P ds. They are not 
present in your LUCKY STRIKE. And so we say 
“Consider your Adam's Apple.” 


Including the use of Ultra Violet Rays 
Sunshine Mellows — Heat Purifies ond Sacucdey 


Your Throat Protection — against irritation — against cough ies 
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Ten Billion Dollars— 


Minus or Plus? 


At Boston—scene of a historical tea party, 
cradle of liberty, guardian of precious prece- 
dents and treasured traditions—manutacturers, 
merchant princes, learned professors, chain store 
executives, wholesalers, retailers will congre- 
gate the third week of September for the third 
Conference on Retail Distribution. 

And—why not? 

Business has struggled more earnestly with 
lesser problems, and without promise of reward 
such as the two former Boston conferences 
crystallized and the forthcoming third may rea- 
sonably be expected to produce. 

Distribution has its beginning in an elusive 
twilight zone where physical production is com- 
pleted and the journey toward ultimate con- 
sumption commences. Even now there is not 
complete agreement on just where the starting 
line should be drawn. 

In the none-too-distant past, production- 
minded executives pondered chiefly over the 
problem of how to make more goods faster and 
for less money; volume-minded executives 
struggled to make soaring sales soar still higher 

-and it was left to mere time-clock-minded 
clerks to attend to those unimportant details 
sometimes collectively referred to as distribu- 
tion. 

The production-minded continued to make 
more for less even after the volume-minded al- 
ready had struck the ceiling of skylarking, and 
the time-clock-minded had long since hoisted 
distress signals and blown warning sirens, 
because somehow this thing called distribution 
had become stranded and further progress was 
shrouded in an impenetrable fog. 

Not until a business or an industry thus found 
its finished goods “backing up” against the flow 
of production came the realization that distribu- 
tion meant more than merely a collection of 


48 


unimportant details and sepresented a viril: 
vital, and indispensable force, linked with pro 
duction in such intimate and inseparable unio: 
that unless one be in balance with the othe: 
sooner or later both must inevitably fall. 

Recent years have witnessed many important 
several almost revolutionary changes in method. 
of distribution. Industrial giants have met dis 
aster because their distributive mechanism 
failed, while pigmy manufacturers have grown 
into giants solely through fuller recognition and 
practical organization of those distributing 
agencies which can best maintain the free flow 
ot products to the consumer. 

Some of these changes in distribution havc 
occurred under dramatic circumstances, had 
tragic consequences, and yet only in recent years 
has come full recognition that definite economic 
forces motivate this evolution. 

It augurs well that executives, no longer 
merely intent on making goods and building 
greater volume, have accepted the challenge ot 
an unsolved problem and are attacking it from 
many angles. They may find their efforts well 
paid. 

The U. S. Department of Commerce has 
charged that $10 billions are wasted annually in 
distribution. If it be true, or nearly true, that 
one-fifth of the $50-billion annual retail volume 
represents waste, obviously there is a tre- 
mendous opportunity for extracting extra profit 
out of present volume. 

Be the annual waste in distribution what it 
may, its mechanism is susceptible of substantia! 
improvement. 

The Boston Conference will, at least, stimu- 
late clearer thinking on an important subject, 
create a better understanding of common prob- 
lems and perhaps kindle a desire for greater 
mutual helpfulness in their early solution. 
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What has 


happened to 


FROM many quarters, the query has 
come—**What has happened to Time, 
that Tough Old Tester, who made his 
bow to the world in Reading Iron 
Company advertising?’ You'll know 
the answer soon! 

Time, who has proved the greater 
endurance of Reading Puddled Iron 
Pipe through nearly a century, is still 
the best possible witness that Reading 
Pipe resists rust, corrosion, strain and 


old tester 


electrolysis as does no other. For lead- 
ing engineers agree that only Time's 
Test proves pipe values — and only 
Puddled Iron Pipe such as Reading 
makes has successfully passed all the 
Tests of Time. 

Responding to many requests, Time, 
that Tough Old Tester, is planning to 
return to these pages. Watch for his 
next appearance—he has some valu- 
able pipe pointers for you! 


that tough 9 


For information and quotations address 
Reading Products: Pipe . . R if A D I N G I R oO N Cc oO M Pp A N y Send for our booklet, “Th: 
Tubing . . Casing Sucker Low Down on the Pipe Busi 
Rods .. Nipples. . Couplings READING, PENNSYLVANIA ness It contains facts that 
every pipe buyer or user 


Bar Iron .. Blooms . . Cut B Ref 
Nails .. Boiler Tubes. tlanta, Baltimore, Boston, Buffalo, Pittsburgh, Cincinnati, vow York, Detroit, needs to know, 
Houston, St. Louis, San Francisco, Seattle, Chicago, Philadelphia, 
Tulsa, Los Angeles, Kansas City 


PIPE 


Science and Invention Have Never Found a Satisfactory Substitute for Genuine Puddled Iron 
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Including the use of Ultra Violet Rays 
Sunshine Mellows — Heat Purifies 
Your Throat Protection — against irritation — against 


Rasp 
Your Throat 
} With Harsh 


lrritants 


“Reach for a LUCKY instead” 


The great Lord Tennyson in a beautiful poem 
refers to a woman's Adam's Apple as “The warm 
white apple of her throat.” Consider your Adam's 
Apple. Touch it— your Adam's Apple—That is your 
farynx — your voice box — it contains your vocal 
chords. When you consider your Adam's Apple 
you are considering your throat—your vocal 
chords. Protect the delicate tissues within your 
throat. Be careful in your choice of cigarettes. 
Don't rasp your throat with harsh irritants! Reach 
for a LUCKY instead. Here in America LUCKY STRIKE 
is the only cigarette which brings you the added 
benefit of the exclusive “TOASTING” Process, 
which includes the use of modern Ultra Violet 
Rays. It is this exclusive process that expels cer- 
tain harsh irritants present in all raw tobaccos. 
These expelled irritants are sold to manufac- 
turers of chemical compounds. They are not 
present in your LUCKY STRIKE. And so we say 
“Consider your Adam's Apple.” 
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